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PEACE PARLEY PROLONGED 


Spark 


Wanted: Crystal Ball 
Long Trail Ahead 
Survival of the Fittest 
Back to 1854 


By 
Chris Sinsabaugh 


H, TO BE a crystal-gazer and 

peer into the immediate 
future as to the strike situation 
in the motor capital and surround- 
ing environs! One would have 
to be skilled in this art to be able 
to do any prognosticating for this 
issue of ADN. As this is written, 
it is impossible to forecast six 
hours ahead with any degree of 
certainty, so rapidly does the 
picture change. 

Right now the dove of peace 
seems to be hovering over Detroit, 
but there’s a low ceiling and I 
doubt if the bird can come down 
until the weather clears. Indus- 
try as represented by Knudsen, 
labor as represented by Lewis and 
Gov. Murphy as the middleman, 
are holding vigils which apparent- 
ly are making some sort of pro- 
gress toward a peaceful settle- 
ment, but when that will happen 
is anybody’s guess—yours is as 
good as mine. 


* * * 


I THINK the smokers of the 
pipe of peace are getting some- 
where in these preliminary skir- 
mishes but even if they are, it’s 
hard to say when the brass tack 
stage will be reached. This is a 
long, long trail awinding and a 
lot of water will have gone under 
the bridge before automobile 
plants resume production activi- 
ties. I’d hate to make a predic- 
tion as to when happy days wil! 
be here again. 

From what I hear through the 
keyhole of the parley room, there 
seems to be plenty of give and 
take on both sides, but that 
doesn’t mean they’re anywhere 
near putting their John Hancocks 
on the peace protocol. As matters 
stand as I write this, Friday after- 
noon, General Motors has secured 
the formal writ which orders the 
state government to compel the 
evacuation of the struck plants, 
but I sorta feel that this will be 
held as a club over the Lewis co- 
horts until the peace conference 
either agrees or breaks off all 
negotiations. The fact, however 
that these talks already have ex- 
tended over two days, leads me to 
believe that progress is being 

de. Should the interested par- 
ties stride out of the council 
chamber with ali bets declared 
off, then Gov. Murphy is going to 
be placed in the embarrassing 
position of having to make some 
sort of a decision on what he is 
going to do with Judge Gadola’s 
order to get the sitters-downers 


; (Continued on Page 15, Col. 1) 


Serious Concern 
Is Evidenced By 
Pleas to Capital 


DETROIT. — Serious concern 
over the automotive strike is 
being shown by dealers who 
spontaneously from various parts 
of the country have appealed to 
President Roosevelt, congressmen 
and senators to use their influence 
to bring the difficulties to an end, 
according to the National Auto- 
mobile Dealers Assn., which has 
received copies of telegrams, 
letters and petitions from dealer 
groups and individuals. 

In response to dealer requests, 
the NADA in a Jan. 19 bulletin 
advised individual dealers or 
groups in any community then 
affected by the strike, or would 
be affected unless the situation 
was corrected immediately, to 
communicate with President 
Roosevelt and their senators and 
representatives. 

Those most concerned at pres- 
ent, naturally, are General Mo- 
tors outlets, but in some instances 
entire associations have maae 
unanimous, appeals. An added 
difficulty for dealers on the 
Pacific coast has been the mari- 
time strike tying up cars on ships. 

Excerpts from typical com- 
munications follow: 

From the Memphis Automobile 
Dealers Assn.: 

“We respectfully urge you, the 
President of the United States, to 
use your efforts to secure an 
equitable and immediate solution 
of this controversy which is not 
only so vitally affecting automo- 
bile and allied lines, but all busi- 
ness nationally. Every day’s delay 
tends to retard recovery in ge- 

(Continued on Page 13, Col. 1) 


New Car Sales 
Gain in Detroit 


Despite Strike 


DETROIT.—Despite a slump by 
Chevrolet and Oldsmobile, due to 
the strike, new car registrations 
in Wayne county during January 
showed an increase of 139 units 
over the same month last year, 
according to the Detroit Auto 
Dealers Assn. The figures were 
7,516 units in January, 1937, and 
7,377 in the previous January. 

The strike showed no effect on 
the registrations of Buick, Cadil- 
lac, LaSalle, and Pontiac, other 
General Motors cars, all four 
making a slight gain over Jan- 
uary, 1936. Buick registrations 
were 277 units compared with 267 
a year ago; Cadillac, 32 as against 
28 units last year; Pontiac, 452 
compared with 309 units in the 


(Continued on Page 3, Col. 5) 


The Well of Idleness 


Libbey-Owens-Ford glass work- 
ers went on a strike. 

Before striking, they were of- 
fered an increase of five cents an 
hour. 

They finally settled for eight 
cents. 

That represents a strike net of 
three cents. 

They were out six weeks. On 
the basis of a 40-hour week, that 
represents 240 hours. 

They settled for an average 
wage of about 90 cents an hour. 
Deducting the eight cents increase, 
the prevailing rate prior to the 
strike was 82 cents an hour. Had 
they accepted the five cents an 
hour increase the rate would have 
averaged 387 cents an hour. 

Multiplying 87 cents by the 240 
hours lost means $208.80 in wages. 

In order for the strike-net of 
three cents an hour to counter- 
balance the $208.80 lost, the men 
will have to work as many hours 
as three cents divided into $208.80 


to regain strike loss 


6.960 hours @ Scents per hour 


+<\ 


‘SM 


Six Week STRike 
stag {Wages lost $208.80) | 


or 6,960 hours. 


On the basis of a 40-hour week, 


that means 174 weeks, 


On the basis of a 50-week work 


Avan ~'0. 


year, that means three and 
one-half years. 
What price glass strike? 


{ 


New Car Registrations 
In 1936 Hit 3,404,497; 
Trucks Set a Record 


tered in 1928, previously the sec- 


DETROIT.—While 1936 new car 


registrations in the United States 
reached 3,404,497 units, compared 
with ADN’s estimate of 3,400,000, 
truck registrations last year set 
an all-time record with 611,647 
units. The previous high mark 
for truck sales was 527,057 in 1929. 

The 1936 new car registrations 
is the second highest total in mo- 
tor car history, the record being 
established in 1929 with 3,880,206 
units. The 3,139,579 units regis- 


The Top Ten 


First Ten in Registrations 
as Reported in ADN Today. 
1936 —- 1935 
Pos. Make Pos. 
1—928,514 Chev. 655,772— 2 
2—747,702 Ford 826,076— 1 
3—499,114 Plym. 382,929— 3 
4—248,373 D’dge 178,763— 4 
5—178,431 Olds. 149,370— 5 
6—171,570 Pont. 140,116— 6 
7—160,571 Buick 87,624— 7 
8— 99,259 Hud.* 75,424— 8 
9— 68,753 Pack. 37,649—10 
10— 67,787 Stude. 39,570— 9 
"Includes Terraplane. 
Total All Makes 
3,400,348 2,742,439 
See Total Registrations to Date, 1936- 
1935, pages 16 and 17, this issue. 


ond high mark, now ranks third. 

The total 1936 registrations for 
all vehicles in the domestic mar- 
ket is therefore 4,016,144 units, 
which coupled with foreign ship- 
ments of 346,494 units, reveals 
that 1936 sales and production 
were practically on an even keel. 
Total production of all vehicles 
last year, including both the do- 
mestic and foreign markets, was 
4,616,857 units. 


DETROIT.—Peace in the Gen- 
eral Motors labor dispute flut- 
tered in that vague area opti- 
mistically described by Gov. 
Murphy “as near” at 8 p.m. Fri- 
day when conferees for 
United Automobile Workers and 
GM ended the third day of dis- 
cussion at Detroit. Newshawks 
who have followed the negotia- 
tions throughout agreed, how- 
ever, that all parties to the con- 
fab showed real signs of opti- 
mism. 

Gov. Murphy announced at 
the close of the meeting that 
sub-committees composed of 
GM and union representatives, 
will continue discussions Friday 
night and report to the general 
meeting, which was scheduled 
for Saturday morning at 10 
o’clock. The governor would not 
say what topies the sub-com- 
mittees would discuss or whether . 
their discussions had been lim- 
ited to certain principles which 

be agreed upon before 
peace can be made. 

The governor did admit that 
be would have further talks 


tact with President Roosevelt 
at various times during the day 
Friday and said that his in- 
fluence had been very helpful. 
Just what points under discus- 
sion were causing the greatest 
difficulty were not revealed. 
The governor, however, indi- 
cated that speculation in news- 
papers as to possible ultimate 
terms was not helpful to a final 
solution. 


DETROIT.—Backing and filling 
has been the outstanding develop- 
ment in the GM strike during the 
current week. Tuesday afternoon 
Judge Paul V. Gadola issued an 
injunction against the sit-down 
strikers directing that they va- 
cate occupied Fisher body plants 
at Flint within 24 hours. The in- 
junction on this basis set the 
deadline for evacuation as 3 p.m. 
Wednesday. 

As that deadline approached 
Gov. Murphy asked that no action 
be taken pending the outcome of 
negotiations between GM leaders 
and John L. Lewis, head of the 
CIO, who rushed to Detroit Wed- 
nesday morning from Washington. 


(Continued on page 38, Col. 1) 


Strike This Week 


Following summary recounts strike 
movements since ADN’s pink sheet 
was published on Wednesday: 

Legal evacuation of sit-down 
l strikers from Fisher body 
plants at Flint rested definitely in 
the lap of Gov. Frank Murphy of 
Michigan Friday afternoon fol- 
lowing issuance of a warrant for 
arrest of Homer Martin, UAW 
president, other union officials and 
1,000 strikers. 

Arrest warrants were issued 
y by Judge Paul V. Gadola 
upon application for writ of at- 
tachment on Fisher plants No. 1 
and 2, when strikers refused to 
obey the courts injunction Tues- 
day to evacuate both plants by 3 


p.m. Wednesday. Application for 
writs of attachment gave Judge 
Gadola official notice that sit- 
downers had refused to comply 
with his earlier injunction order 
which threatened a fine of $15,- 
000,000 in event of non-compli- 
ance. 

Out-of-town cars, presumably 
3 containing strike sympathiz- 
ers from other cities were re- 
ported flooding into Flint Friday 
afternoon following the issuance 
of the arrest orders by Judge 
Gadola. 

Sheriff Wilcox, upon whom 
4 devolved the duty of corrvine 
out the court’s order to 

(Continued on page 3, Col. 7 











Car Workers’ 


1936 Purchasing Power 
Sets Record, Survey Shows 


DETROIT. — Automobile work- 
ers draw the highest wages paid 
in any manufacturing industry, 
and their hours, according to the 
Bureau of Labor Statistics, are 
40.1 per week which is slightly 


training, under regular training 
directors, the automobile plants 
rank either first or among the 
top third of the 17 industries sur- 
veyed. 








Extra Incentives 





less than the average 41.3 per 


week of other industries. 


The average car worker also 
enjoyed an all-time high pur- 
chasing power during 1936, based 
on reports of employment, pay- 
rolls and the cost of living in 


Detroit. 
The 1936 cost of living in De- 
troit, including food, clothing, 
housing, fuel, light and other 
necessities, was 80.3 per cent of 
the same items in 1929, 
Buying Power Up 

The cash income of nearly 400,- 
000 automobile factory wage- 
earners last year, closely esti- 
mated at $1,518 per worker grows 
to $1,890 per worker in terms of 
1929 buying power. The actual 
1929 average cash income of auto 
workers was $1,638. 

The following table shows 
changes in actual cash income, 
the index of living cost, based on 
1929 as 100, and the real purchas- 
ing power of automobile workers 
since 1925, and accounts largely 
for the great prosperity of Detroit, 
Flint and other auto manufactur- 
ing centers last fall. 


Income of Automobile Workers 


Year Average Cash Detroit Pur. Power. 

Earnings Liv. Cost in ’29 dollars 
1929 ..$1,638 100.0 $1,638 
1931 .. 1,228 82.3 1,492 
1933 .. 1,035 69.5 1,489 
1935 .. 1,407 77.4 1,818 
1936 .. 1,518 80.3 1,890 


These average automotive wages, 
the highest in any manufacturing 
industry, went to more than 150,- 
000 more men than were on the 
payrolls in 1933, the total 1936 
factory payroll being estimated at 
close to $600,000,000 compared with 
$250,000,000 three years previous. 

How about other conditions 
affecting automobile workers com- 
pared with wage-earners in in- 
dustry generally? 

A recent thorough-going report 
of the National Industrial Con- 
ference Board throws a good deal 
of light on this subject. The re- 
port, covering a survey of 2,069 
manufacturing companies in 17 
selected industries, permits direct 
comparisons of conditions affect- 
ing automobile workers and work- 
ers in such representative large 
manufacturing operations as 
printing and publishing, chemi- 
cals, clothing, food products, iron 
and steel, metal products, lumber, 
leather, rubber, electrical products 
and textiles. 

First in Health 


Take the broad subject of health. 
Automobile manufacturers rank 
first among the entire 17 manu- 
facturing industries in their em- 
ployes’ health programs. No other 
industry has gone so far in sup- 
plying plant nurses, organized first 
aid, optical clinics, women’s rest 
rooms, low-cost lunch counters, 
group health and accident insur- 
ance. And the motor manufac- 
tures are among industry’s lead- 
ers in providing plant hospitals 
and dispensaries, part-time or 
full-time physicians, visiting 
nurses, rest periods, physical exam- 
inations for new employes and for 
all employes periodically, organ- 
izing safety committees and pro- 
moting safety contests. 

Educational facilities and train- 
ing for promotion are other im- 
portant aspects of factory opera- 
tion from the workers’ standpoint. 
Not only in a general way, through 
employe magazines, co-operative 
courses, regular educational direc- 
tors, foreman’s committee and in 
co-operation with public schools, 
but more specifically through 
arrangements for apprentice’s 
training, training of unskilled and 
semi-skilled workers and foremen 


Training courses are often 
coupled with special financial in- 
ducements to supply the ambitious 
workers with extra incentives to 
progress. These range from re- 
wards for quality of work or serv- 
ice, and “good suggestion” sys- 
tems, to foreman’s incentives or 
even definite patent agreements 
with employes who may hit upon 
valuable new ideas. In this field, 
too, the motor manufacturers’ 
program ranks with the tops in 
industry. 

Closely associated with training 
and incentives for advancement is 
the practical need for keeping 
complete and accurate personnel 
records indicating each employe’s 
progress. For the completeness 
of its employe records, providing 
for centralized authority to trans- 
fer able men from job to job, 
based on rating systems for both 
workers and foremen, as well as 
clerical workers, the conference 
board ranks automobile manu- 
facturing at the head of the list. 

Automobile factories are also 
among industry’s leaders in such 
miscellaneous activities as provid- 
ng free legal aid, group life in- 
surance and Christmas bonus. 


Recreation Facilities 

Related to the five-day week, in 
providing which only one or two 
industries come nearer than mo- 
tor-makers to 100 per cent, is the 
much discussed subject of rec- 
reation for workers. None of the 
17 manufacturing industries sur- 
veyed have gone so far as the 
automobile manufacturers in 
supplying trained recreational di- 
rectors and facilities for athletic 
teams. Close to the top is also 
automobile plant activity in en- 
couraging employes’ clubs, pro- 
viding for club houses or club 
rooms, dances, dramatics, musical 
organization, picnics or outings, 
summer camps and the like. 


Warning: Look Out 


For Sandy-Haired Man 


RICHMOND, Va. (UTPS). — A 
sandy-haired man who called him- 
self Mack Kelly, wore a brown 
pin-striped suit and talked a lot, 
went to the used car department 
of the Martin Chevrolet Motor 
Co. and produced a telegram, pur- 
porting to be from the sales man- 
ager of a drug concern in Balti- 
more. He said he was a repre- 
sentative of the company and was 
authorized, through the telegram, 
to select a good used car. 

Jim Brophy was assigned to the 
prospect. A demonstration tour 
with a $465 car ensued. The sandy- 
haired man directed a tour that 
traversed muddy roads and bumpy 
by-ways. Then he suggested driv- 
ing to the Hotel Richmond, where, 
he said, the sales manager, might 
then be stopping. 

“No parking” signs were con- 
spicuous in front of the hotel. 
Brophy said he could accommo- 
date—would go in and find the 
sales manager, The sandy-haired 
man said he would drive around 
the block, to continue the demon- 
stration. 

Next day the Martin Chevrolet 
Co. asked police to locate the 
sandy-haired man and the car. 













































































Casco Ups Shares 

DETROIT. Stockholders of the 
Casco Products Corp., has approved 
a proposal to increase capital stock 
from 155,000 to 170,500 shares. Stock- 
holders are to be offered rights to 
subscribe to the additional shares at 
$25 a share on the basis of one share 
for each 10 shares held. 





In 1935, 3,361,600 carloads of au- 
tomotive freight paid in the rail- 
roads of the United States $416,- 
234,000. 


PLANS FOR THE MOBILIZATION of Hudson’s entire distributor and dealer organization in %5 
key cities of the United States were being completed when this picture was made. It shows Hudson’s 
executive sales staff, all members of which left on meeting tours last week. W. R. Tracy, vice-president 
in charge of sales, is shown reviewing the meeting schedules with George H. Pratt, sales manager, seated 
at the left. Standing, left to right are: N. K. vanDerZee, and H. F. Whitmore, regional managers; C. G. 
Beeching, sales manager in charge of branches; H. F. Byrne, eastern sales manager; A. M. Post, J. 8S. 
Oliver and M. T. Powers, regional manager. Howard Grove, western sales manager, had already de- 
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Pay Found Highest of All Industries 





parted for western meetings when this group was photographed. 





Louisville Dealers Start 


Cleanup After Big Loss 


By A. W. WILLIAMS 
(ADN Louisville Correspondent) 


LOUISVILLE.—By walking a 
half-mile over a whisky-barrel 
pontoon bridge it was possible 
this week to reach the business 
district of Louisville for the first 
time this correspondent had been 
in the downtown area for a solid 
week. And after walking 12 
flights of steps, it was possible to 
reach a cold office, without heat, 
lights or water. 

The flood, after reaching a re- 
cord-breaking height of 58 feet, 
or 12 feet over previous marks, 
is receding and a _ tremendous 
cleanup job is started. 

Many automobile companies 
face a big task in cleaning out 
river muck, pumping out base- 
ments, cleaning up cars that were 
submerged in the flood. There 
are cars all over the streets, which 
were caught and flooded up to 
the roofs or entirely covered. 
Garages are going to be busier 
than ever before. Sixty per cent 
of the city has been flooded and 
the river is still many feet deep 
over a large part of the town. 

During the worst of the flood, 
fire broke out in the Monarch 
Auto Co., at 8th and York, but 
it is reported that the loss was 
not very heavy. 

Another fire caused $500,000 





damage at the plant of the Louis- 
ville Varnish Co. However, the 
company will be able to continue 
operations shortly at its branch 
plant on Eastern Parkway. 

Many gas service stations and 
pumps were wrecked when empty 
tanks burst out of the ground 
and tore all connections loose. 
Many streets are buckled. Bus 
and truck service is slowly re- 
suming in the higher sections and 
over the southern and eastern 
roads from Louisville. 

Gasoline is only to be had for 
flood relief workers, on signed 
orders. Gasoline pumping units 
for pumping water from base- 
ments are in tremendous demand 
and some profiteers are getting 
$5 per hour for the use of a pump. 


aie | Elect 


MILWAUKEE.—Edward C. Wehe 
was re-elected president of the Wis- 
consin Used Car Dealers’ Assn. at 
the annual meeting here Jan. 28. 
Others elected are Edward P. Curry, 
vice-president; Abe L. Zembrosky, 
secretary, and Matt Verbanatz, treas- 
urer. The organization voted in favor 
of continued Sunday closings and 
more stringent enforcement of the 
banking commission’s regulations 
against misrepresentations in the sale 
of used cars. 








PLANT REPAIRS AND CHANGES at Pontiac have given em- 
ployment to hundreds of workers who otherwise would be idle due to 
the shut down of the assembly line that was forced by a shortage of 
materials from plants affected by strikes. 






























Hudson Begins 


Sales Meetings 
In 75 Key Cities 


DETROIT.—Plans for one of 
the greatest spring selling pro- 
grams in the history of the Hud- 
son Motor Car Co. now are being 
presented to the company’s deal- 
ers and salesmen at a series of 
meetings in 75 key cities of the 
United States. 

First of the business conferences 
were held in New York City, Chi- 
cago, Washington, Philadelphia, 
Kansas City, Detroit, San Fran- 
cisco, Boston, Milwaukee and in a 
number of smaller cities last week. r 
Nearly all of February will be re- 
quired to complete the sessions. 


Every factory sales executive is 
participating in the program. Fac- 
tory executives who are conduct- 
ing the 75 meetings include W. 
R. Tracy, vice-president in charge 
of sales; George H. Pratt, sales 
manager; H. F. Byrne, eastern 
sales manager; Howard Grove, 
western sales manager; C. G. A 
Beeching, sales manager in charge 
of zones, and all managers of re- 
gional sales offices. 


Dealers from the southeastern 
section of Michigan gathered in 
Detroit for their meetings. They 
were guests of the Aaron DeRoy 
Motor Car Co., distributor for this j 
section. 


At the Detroit meeting, Tracy 
pointed out that 1937 shipments 
of Hudsons and Terraplanes are 
running nearly 50 per cent ahead 
of last year. He stated that heavy 
production schedules are being 
maintained to keep dealers sup- 
plied with new models so there 
would be no delay in delivering 
new cars to purchasers. 

“Production schedules were 
moved up well before the close of 
1936,” Tracy said, “in anticipation 
of heavy winter and early spring 
buying, and to insure adequate 
stocks of all models in every ter- 
ritory for immediate deliveries. 
As a result, dealers are in a posi- 
tion today to make deliveries of 
new cars without delay.” 


1936 Studebaker 
Truck ‘Sales Set 
New High Mark 


SOUTH BEND.—Paul G. Hoff 
man, president of the Studebaker 
Corp., reports that truck sales in 
1936 totalled 6,473, a gain of 34 
per cent over the largest previous 
year, 1931, when 4,845 were sold. 
Sales in 1935 were 4,760. 

Hoffman stated that the new 
cab-forward line was largely re- 
sponsible for the increase. 









































































Meanwhile strikers and _ strike 
sympathizers hurried to the aid 
of their beleaguered mates in 
Flint. All semblance of law and 
order vanished as the strikers 
took over the duties of policing 
streets and directing traffic. 

A group of vigilantes opposed 
to the strikers then threatened to 
take the law into their own hands 
and carry out the mandates of 
the court with shot-guns, deer- 
rifles and pistols. With serious 
trouble obviously brewing, Gov. 
Murphy ordered additional troops 
into the zone and for the 36th day 
in succession announced that he 
was “optimistic” that an accord 
would soon be reached. 


Conferences continued unabated 
between worn GM and UAW 
leaders throughout the day and 
late into Thursday night. Oppos- 
ing factions in Flint nursed their 
grouches and held their peace. 
Conferences were resumed Friday 
morning and almost at the same 
hour, Judge Gadola issued a sec- 
ond writ ordering the arrest of 
UAW president Homer Martin 
and his fellow organizers, plus 
1,000 strikers now occupying the 
Flint Fisher plants. 

Throughout the day Sheriff Wil- 
cox held the writ in abeyance 
awaiting authority from the Gov- 
ernor to use troops to enforce its 
demands. For the 37th day in 
succession the governor an- 
nounced that he was “optimistic” 
of an early peace. He refused to 
commit himself on the question 
of whether or not he would com- 
ply with the sheriff’s call for as- 
sistance but indicated that he 
would not. 

“The government and the mili- 





tary authorities are not agents 
for either side and never will be.” 


He is quoted. Emphasis was 
placed on the “never will be.” But | 
since the request for aid came 
from the sheriff of Genesee Coun- 
ty, whose duty it was to carry out 
the mandate of a court presum- 
ably upholding the laws of the 
State of Michigan, observers were 
in a quandry as to what the gov- 
ernor meant by his remark act- 
ing as “agents for either side.” 
Under any circumstances the 
“government and the military” 
would have been supposedly act- 
ing for the state in enforcing the 
decision of one of its duly ap- 
pointed judicial officers. The gov- 
ernor did not avail himself of his 
prerogative of declaring martial 
law in Flint which would have 
nullified the decision of Judge 
Gadola as long as martial law 
continued. 

Reports, or rather rumors, seep- 
ing out of the closely guarded 
conference room in the chambers 


Cincinnati Surg 


As Flood 
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Peace Parley in GM-UAW Dispute i is Prolonged 


Arrest of Sit-Downers 


Ordered by Flint Judge 


(Continued from Page 1) 


of Judge George Murphy, a 
brother of the governor, in De- 
troit, hint that concessions have 
been made by both sides. The 
deadlock still is said to revolve 
around the question of represen- 
tation with Lewis standing firm 
in his demand for sole bargaining 
rights for the entire corporation 
and GM willing to concede that 
point in relation only to plants 
actually closed by strike. 


There are reports’ also that 
Lewis is opposed to a vote in the 
various plants to determine repre- 
sentation. Since none of these re- 
ports can be confirmed or denied 
it is difficult to determine just in 
what way the negotiators are get- 
ting closer together. 


Strike This 
Week 


(Continued from Page 1) 


UAW leaders and strikers wired 
to Gov. Murphy in Detroit for 
permission to use troops in en- 
forcing the order. Late Friday 
afternoon the Governor, who had 
been in conference with W. S. 
Knudsen of GM and John L. 
Lewis of CIO, had made no reply 
to Sheriff Wilcox request for aid. 


At a 3 p.m. recess in peace 

negotiations between GM and 
union leaders Friday Gov. Murphy 
reiterated he was still “optimistic” 
of an early peace. Renewal of 
negotiations was scheduled for 4 
p.m. with negotiators reported 
“closer together” and hopes for 
early agreement high. 
6 Possible further disorders were 

averted in Flint Wednesday 
afternoon as the dead-line for 
evacuation of plants under the 
order of Judge Gadola approached 
through prompt action of sending 
additional troops in the area. 
Judge Gadola’s injunction which 
was issued Tuesday called for 
evacuation of the plants within 
24 hours. 


Tension in Flint reached a 

new high, however, Thursday 
morning when efforts were made 
to organize a vigilante group 
armed with shot-guns, deer-rifles 
and pistols whose aim was to “re- 
capture Flint streets.” Vigilantes 
later were disbanded, when strik- 
ers were ordered by their leaders 
to return to their homes. 

Hercules Motor Corp., closed 
8 by a strike for 55 days, will 
resume work Monday. The local 
UAW union accepted a contract 
drawn by a disinterested party. 


es Ahead 
Waters Recede 


equipment could be put back into 


CINCINNATI.—Great optimism 


is being felt in automobile circles 
regarding the flood situation in 
Cincinnati and northern Kentucky 
cities, a special survey made by 
the Cincinnati Times-Star reveals. 
None of the automobile dis- 
tributors were in the flooded dis- 
tricts, and only 2 per cent of the 
dealers were affected by the flood 
waters, the report stated. Small 
losses were suffered in used car 
stocks, dealers report, and not 
more than a dozen new cars were 
damaged by inundation. Most of 
these dozen can be salvaged with- 
out total loss, it was said. 
Mechanical and electrical equip- 
ment in the service departments 
of flooded dealers was being re- 
paired and cleaned as the flood 
waters receded. While equipment 
losses in some cases were heavy, 
the general concensus among 
flooded. dealers was that most 


operation after thorough cleaning 
and lubrication. 
Despite the 10-day emergency 





holiday declared by the Cincinnati | 


city manager, in order to con- 
serve power and water supplies of 
the city, dealers state that the 
automotive buying power of Cin- 


cinnati remains unaffected. They | 


believe that replacement and re- 
habilitation will increase tthe de- 
mand for automotive units and 
products, giving a definite rebound | 
for sales. 


| 


Only small automotive losses in | 


districts outlying the Cincinnati 
area were reported. This was be- 
cause dealers had sufficient time 
to remove automobile stocks be- 
fore flood waters reached them. 
The Corcoran-Brown Lamp plant 
resumed its full three-shift pro- 
duction schedule Friday after 


SUPPORTING THE SIT-DOWNERS, wives turned out and paraded the streets with clubs, They all 
wore red berets and red arm-bands. The row of broken windows in the background is only a small part 
of the damage done by union sympathizers. The state militia now has Flint in hand and is preserving 


law and order. 


Washington Eyes Detroit 
And Displays Optimism 


By WILLIAM ULLMAN 


WASHINGTON.—There was 
marked optimism evinced by of- 
ficial Washington Friday as it re- 
mained tuned in on the motor 
strike settlement negotiations. 
Even in the midst of the excite- 
ment which followed his federal 
judiciary reform bombshell, Presi- 
dent Roosevelt kept closely in 
touch with developments in the 
motor capital. Secretary of Labor 
Perkins also was frequently in 
telephonic communication with 
the participants in the Detroit 
conference. 


Before being rocked by the 
President’s special message on the 
courts, Capitol Hill busied itself 
with proposals for legislation 
growing out of the motor strike. 
In the senate the Neely resolution 
for a congressional investigation 
of General Motors was broadened 
to include all automobile manu- 
facturing companies. Before this 
was done, Senator Neely, in re- 
sponse to questions by Senators 
Ellender and Holt, asserted that 
his resolution was not intended to 
give John L. Lewis a “club” in his 
demands upon GM, and that the 
proposed inquiry would not inter- 
fere with current peace negotia- 
tions nor the LaFollette labor es- 
pionage probe. 

Neely said his purpose is to 
determine “whether General Mo- 
tors is a monopoly or uses mo- 
nopolistic practices.” The inquiry 
he wants would include investiga- 


tion of automobile plant labor 
conditions, corporate structure, 
profits and control of corporations 
and their subsidiaries. 

The resolution was further al- 
tered to make the proposed in- 
quiry include farm implement 
manufacturers. 

During the debate explanation 
was made that GM originally was 
the butt of the inquiry demand 
“because it best represents mass 
production and because its labor 
policies greatly influence other 
industries.” 


Administration confidence that 
the Detroit negotiations will prove 
successful is based on the feeling 
of officials here that concessions 
proposed by the corporation were 
reasonable and generous and that 
Lewis obduracy cannot be long 
maintained in the face of them. 

Meanwhile Lewis’ personally 
conducted CIO strike is receiving 
quite the reverse of co-operation 
and assistance from the general 
labor movement. An appeal for 
funds to aid the United Automo- 
bile Workers in their strike did 
not receive a hearty welcome. 
William Green, president of the 
AFL, commented: 

“It is rather surprising that the 
United Automobile Workers now 
come to an organization which it 
deserted with a plea for financial 
aid.” 

He added that he did not intend 
to ask international unions of the 


WIVES AND CHILDREN, armed with clubs, turned out to sym- 
with sit-down strikers in Flint. Demonstrations like this 
thorough “cleaning up” activities.| brought state militia to the city to preserve law and order. 


Federation to contribute to the 
strike fund. 

About the same time, John P. 
Frey, president of the metal trades 
department of the AFL, renewed 
his attack upon “the militant 
minority theory and practice of 
Lewis’ CIO.” He branded it as 
bearing “the hallmark of Moscow” 
and denounced the “sit - down” 
tactics employed by Lewis’ co- 
horts. He called the “sit-down” 
strike an importation from Italy, 
“which gave Mussolini the oppor- 
tunity of issuing those edicts 
which destroyed the voluntary 
grade unions of that country.” 


Nash Shipments 
Hit New Mark 


During January 


KENOSHA.—January was a red 
letter month in Nash history. 

In January, the Nash Motors 
division of the Nash Kelvinator 
Corp. shipped more than twice as 
many automobiles as in January, 
1936. : 

In January, shipments were 
greater than any corresponding 
month since 1929. 


From Oct. 1 to Jan. 31, ship- 
ments of 1937 models of Nash Am- 
bassadors and Nash LaFayette 
“400"s were 100 per cent greater 
than those for the same period 
a year ago. 

“All three plants were working 
at capacity to keep up with the 
orders from the dealer organiza- 
tion. The number of dealers like- 
wise is increasing rapidly,” said 
C. H. Bliss, director of sales. 


New Car Sales 


Gain in Detroit 


Despite Strike 


(Continued from Page 1) 
previous January, and LaSalle, 56 
as against 21. 

Chevrolet suffered more than a 
50 per cent drop-off in January, 
1937, registrations, compared with 
the same period a year ago, 
dropping from 1,438 units to 679 
this year. Oldsmobile slumped 
from 358 units in January, 1936, 
to 283 in the same month this 
year. 


Car Show Delayed 


PLAINFIELD, N. J. — Due to 
strike conditions in the automotive 
industry, which has affected most 
local dealers to some extent, the 
Plainfield Automotive Trade Assn. 
has decided not to hold its annual 
automobile show this month as 
scheduled. No future plans were 
revealed. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value-—(ADN 6-10-1933.) 
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Why Not, Governor Murphy? 

sara ale to Governor Murphy for aid in carrying out 

the order of Judge Gadola calling for the arrest of 
Homer Martin and his followers for ignoring a previous 
order of Judge Gadola’s court that they evacuate occupied 
Fisher plants in Flint has brought the statement that “the 
government and military are not agents of either side” in 
the GM-UAW dispute. Gov. Murphy presumably feels that 
since the law in this case happens to be on the side of GM, 
or vice versa, any effort to enforce the law would be taking 
the side of GM. As we understand it, the laws upon which 
Judge Gadola predicated his decision have been on the 
statute books for years and the Judge’s interpretation of 
them was in line with countless similar decisions in the 
past. These laws, we believe, were made for all the people 
of the state. The governor as chief executive should en- 
force them without fear or favor. Why not, Governor? 


Law Breakdown Brings Bloodshed 
LAK of firmness on Gov. Murphy’s part in dealing with 
both striking and anti-strike factions in Flint may lead 
eventually to the bloodshed which he so ardently is at- 
tempting to avoid. Mobs thrive only when laws break 
down. 

That law has broken down in Flint is indicated by sev- 
eral facts: 1. Strikers have seized and are holding GM 
plants; 2. Court orders to evacuate plants have been ig- 
nored; 3. Flint’s police chief forced to flee from irate mob 
of 400 strikers; 4. Armed mobs of anti-strikers. organized 
by city officials “to recapture Flint streets”; 5. Court 
order, calling for arrest of strikers and leaders is ignored; 
6. Union officials in taxi cab are forced off road into tele- 
graph pole and badly injured. 

Meanwhile Gov. Murphy reiterates that he will maintain 
“peace.” We sincerely hope no bodily harm will come to a 
single striker, anti-striker, law enforcement officer or 
citizen in Flint. Bloodshed is inexcusable and abhorent. 

Firm, even-handed justice with quick punishment for 
excitable leaders on both sides would be better insurance 
against mass outbreak than the present benevolent con- 
donement of the aggressions by one side because of 
charges that the other side also has been aggressive. 

We cannot help but feel that in handling the Flint situa- 
tion the Governor is off on the wrong tack or completely 
becalmed. Hope of an early peace has been a big factor 
in restraining feelings on both sides to date. A breakdown 
of negotiations or prospects of long drawn-out debate 
would banish this hope and might lead to bloodshed which 
greater firmness might easily avert. 


Tax Diversion 

: EGISLATORS in New Jersey already have a plan under 

which $8,000,000 in motor taxes will be diverted to 
other uses this year—unless someone brings them up 
short. New York solons have a similar plan in mind. Tax 
diversion should be watched by every dealer and motorist 
in the state. In these days when the nation is shocked by 
our mounting toll of highway accidents, diversion to 
other purposes of funds collected specifically for high- 
ways is nothing short of criminal. If we don’t do our full 
share to halt diversion we are abetting the crime. 
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On Auto Strike 


Attitude of the nation’s press in 
regard to the General Motors- 
United Automobile Workers Union 
controversy is reflected in ex- 
cerpts from editorials in various 
newspapers. While these com- 
ments reflect a broad view of the 
general labor movement the short- 
comings of strikes and the ille- 
gality of sit-down strikes as a 
means of settling disputes are 
clearly brought to the front. 

* cd * 





Sit-Downers 

IN REGARD to sit-down 
strikers, the crucial question is 
whether there is any longer any 
ownership of private property. 

If there is, the sit-down strikers 
have no legal or moral right to 
occupy what does not belong to 
them. 

If there is not, I suppose that 
sit-down strikers have as much 
right to occupy what was once 
private property as any others. 

It all depends upon whether we 
hold to the American, or have 
adopted the Russian system. 

If we have as a people, or as 
politicians, adopted the Russian 
system, there is nothing to do but 
let communism run its course, as 
it has done in Russia—a sorry 
course with a frightful ending.— 
W. R. Hearst in Literary Digest. 

Bd * * 


A ‘Labor Democracy’ 


THE COUNTRY has just had a 
good example of how Mr. Lewis’s 
labor democracy proposes to work. 
Certainly not by democratic 
methods. We have seen the steps 
by which a small minority pro- 
ceeds to coerce the majority of 
workers. In Flint, Mich., it was 
estimated that a “sit-down” min- 
ority of 5 per cent was able to 
throw all the rest of the auto- 
mobile employes out of work 
against their. will. This looks 
much more like dictatorship than 
democracy. Indeed, Mr. Lewis has 
been steadily assuming for some 
years past both in .labor and in 
politics the air of an autocrat. 

The General Motors strike nec- 
essarily took on the appearance 
of a quarrel between two rival 
organizations of labor, and two 
bitterly opposed labor leaders. It 
has been said that if all the work- 
ers were able to unite, and stay 
united, they could put compul- 
sion upon their employers. But 
would working men ever be able 
to agree, or long to stand by one 
leader? It might be rash to pre- 
dict that in the modern. world 
such a union never could be ex- 
pected, but after what Mr. Lewis 
and his associates have been 
showing us, it may confidently be 
said that the system which they 
would contrive and set to work 
would look much more like a 
tyranny than a democracy.—_New 


York Times. 
* 7. o® 


Is This Time for Strikes? 

LABOR TROUBLES in the 
automobile and oil industries seem 
strangely out of keeping with the 
contributions these industries are 
now making toward general eco- 
nomic recovery. 

John L. Lewis, who is back of 
the threatened oil and automobile 
strikes, in all his years as head 
of the United Mine Workers, has 
never been able to obtain for 
members of his union wages as 
high as those voluntarily paid to 
oil and automobile workers. 
There are few union wage scales 
as high as the wages paid by the 
oil and automobile industries. 

With the automobile and oil in- 
dustries voluntarily granting 
wage increases and setting the 
pace in re-employment, workers 
should ponder the question 
whether now is the time for them 
to strike in order to force recog- 
nition of their particular unions. 
They should ask themselves 
whether John L. Lewis and his or- 
ganizers could obtain more for 
them through union pressure than 
will come to them normally if 
nothing is done to halt the pres- 
ent trend toward recovery.—The 
Tulsa (Oklahoma) Tribune. 
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Flood 


I am enclosing a couple of 
snapshots taken in front of our 
place, Jan. 26. 


The flood of March, 1936, was 
six feet 10 inches more than the 
crest this year. These snaps were 
taken when the water was at its 
peak—it missed our first floor by 
two inches. The lower Ohio river 
cities got what we had last March. 
—R. N. McGraw, McGraw Chev- 
rolet Co., Wheeling, W. Va. 


Relief 


The automobile business here 
has been temporarily at a stand- 
still. Most of the fellows turned 
their cars and men over to relief 
work. The oil companies located 
in the valley districts really took 
it on the chin, but in spite of all 
their troubles they found time to 
take eare of others. Standard Oil 
of Ohio had a terrific fire and 
their main bulk plant is a total 
loss, but they called in trucks and 
men from up-state, supplied the 
city with gasoline and loaned 
trucks to’carry water. We have 
three Standard Oil trucks carry- 
ing Enquirer water. The city of 
Ft. Wayne sent down a crew with 
trucks loaned by International 
Harvester to help us out. The Ford 
Motor Co. loaned us two trucks 
and put out 50 cars, manned by 
their own employes to serve the 
relief stations. 


The water is taken from ar- 
tesian wells in Norwood and in 
downtown places where they have 
it. The Cincinnati Milling Ma- 
chine in Oakley has plenty of 
water and a brewery company, 
located on the parkway, turned 
over its artesian wells water for 
the use of the city. 

Some street cars started to work 
today. The water works pumping 
station may be able to get back 
to work by Sunday. We have to 
haul water to our own plant to 
keep heat in the building. Out of 


(Continued on Page 19, Col. 3) 





Coming Events 


FEBRUARY 
13-17—Chicago. Automobile Accessories Assn, 
Show. Stevens Hotel. 
13-21—Chicago. Fourteenth Annual 
Salon. Edgewater Beach Hotel. 


22-27—Salt Lake City. Intermountain Automo- 
bile Show Assn. Automobile show. 


Motor 


MARCH 

i- 5—Chicago. American Society for Testing 
Materials. 1937 Regional meeting and 
committee week. Palmer House. 

1- 6-North Bergen, N. J. Hudson-Bergen 
automobile show. 

2-5— Philadelphia. Seventh Annual Automo- 
tive Maintenance Demonstration. Term- 
inal Commerce Bldg. 

9-12—Pittsburgh. Third Annual Automotive 
Maintenance Industries Show. Motor 
Square Garden. George A. Ley, show 


manager. 
28—Los Angeles. autemsbites race. Los An- 
geles Raceway. 
APRIL 
15-16—Cleveland. National Petroleum Assn. 
34th Semi-annual Meeting. Cleveland 
Hotel. 
19-24—-London, England. International Assn. 


for Testing Materials. Second Interna- 
tional Congress. 

24-28—Chicago. Illinois Automotive 
Fourth annua] automotive exhibit. 
Pier. 


Assn. 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4lst annual convention and ex- 
position. Milwaukee Auditorium. 
14-21—Tulsa, Okla. International Petroleum 
Exposition. 
17-21—Detroit. American Society of Mechanical 
Engineers. Spring convention. 
20-23—San Francisco. Second annual Automo- 


tive Maintenance show. Civic Audi- 
torium. 

29-Sept. 6—Cleveland, 1937 Great Lakes Expo- 
sition. 


JUNE 

1- 3—Colorado Springs, Colo. American Pe- 
troleum Institute. Mid-year meeting. 
Broadmoor Hotel. 

21-24—Chicago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 

28-July 2—New York. American Society for 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hotel. 
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For the Public: 


A NEW WAY TO DRIVE! 


For the Hudson and Terraplane Dealer: 


A NEW WAY TO MORE SALES! 
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Hudson, in offering the public a really 
new way to drive, has provided Hudson 
and Terraplane dealers with the greatest 
single selling feature of the year. 

That this new way to drive is a tremen- 
dous advancement in motoring ease and 
safety has been proved beyond all ques- 
tion by 100,000 owners and a billion miles 
of driving. It makes possible a completely 
different and exciting new type of demon- 
stration. It gives prospects a real thrill 
... it creates widespread talk .. . and it 


sells cars. 
It Has Come to Stay 


| Shifting gears without pulling a shift 
| lever or pushing a clutch pedal is here to 
stay: Trade authorities agree that it is 
only a question of time before all cars, to 
be up to date, must come to it in some 
form. But, in Hudsons and Terraplanes, it 


is already here ... fully tested and proved. 

In a nation-wide campaign now getting 
well under way, the selling power of this 
exclusive feature—Hudson’s Selective 
Automatic Shift—is being exploited to 
the full for Hudson and Terraplane 
dealers. With the support of a strong and 
strikingly different advertising campaign, 
backed up by a complete sales promotion 
plan, they are cashing in on an important 
feature that only they can offer. 


Capitalizing an Exclusive 
Advantage 


Think what it means to be able, after the 


first flurry of new car announcement 
activity has died down, to come right back 
with a “re-announcement” as new, as 
interesting and as effective as this! That’s 
what Hudson and Terraplane dealers are 


HUDSON MOTOR CAR COMPANY . . 


cans suur sy FLAW DSON 


TERRAPLANE e 


HUDSON SIX e 


HUDSON EIGHT 


doing right now—because resourceful 
engineering has given them a great ex- 
clusive advantage in the cars they sell 
and -esourceful merchandising is help- 
ing them to capitalize on it to the fullest 
extent. 


Drive This NEW Way—Yourself 
Probably Hudson’s new Selective Auto- 
matic Shift is as new and as interesting 
to you as to any car buyer. In fact, it is 
doubly interesting to you... as a driving 
advancement and as a selling advantage. 
We suggest that you drive a 1937 Hudson 
or Terraplane with this optional extra 
that offers A NEW WAY TO DRIVE. 
See what you think of it ... then you will 
realize what your prospective buyers 
will think of it. Write, wire, or phone for 
further information. 


Detroit, Michigan 
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Traffic Deaths in 1936 Rise 4% to 38,500 


Car Mileage In Increases 


11% During Same Period 


NEW YORK.—Estimates of the 


National Safety Council showing 
a total of 38,500 traffic deaths in 
1936, an increase of 4 per cent, or 
1,500 over the previous year’s 
total, accompany a new all-time 
high of 28,000,000 vehicles regis- 
tered, a new record of 45,000,000 
drivers, and an 11 per cent gain 
in car mileage over 1935, accord- 
ing to Paul G. Hoffman, chair- 
man of the Automobile Manu- 
facturers Assn. safety traffic 
committee, and president of the 
Studebaker Corp. 

“In the face of these unpre- 
cedented gains in vehicle regis- 
tration and use,” Hoffman con- 





ON JANUARY 


“19 states made material 
reductions in their highway deaths 
as compared with 1935. At the 
same time, eight of the 13 U. S. 
cities of more than 500,000 popula- 
tion, finished the year with fewer 
traffic deaths. 


“There is one certain conclusion 
that can be drawn from the 1936 
record. That is, states and cities 
with aggressive safety programs 
backed up by adequate and effec- 
tive law enforcement were success- 
ful in reducing accidents. States 
and communities with inadequate 
safety programs and enforcement 
made records so bad as to nullify 
in the totals the good work done 


tinued, 


15, 1937 


Eicut reductions in about ten years have substantially 


cut the cost of Long Distance telephone service. 


The latest reduction in Long Distance rates became 


effective January 15. 
Many interstate rates, for calls of more than 
42 miles, are reduced. These reductions apply to 
all day and to many night and all-day Sunday 
rates for such calls. 
The reductions for the first three minutes 
range from 5c to $1, depending on distance. 

It costs less now to do business in distant cities 
— quickly, personally. It’s easier for far-apart 
friends to keep in close touch. 
Sample rates listed at right indicate the down- 


ward trend during the last decade. Quality of 


Cleveland 
New York 
Chicago 
Detroit 

Philadelphia Asheville 


Chicago 


Boston 


Baltimore 
New York 





elsewhere. The crying need, 
therefore, is for an extension of 
organized safety activities in those 
states and communities where 
the record continues to be bad. 
“The safety councils figures 
showing a total of 111,000 acci- 
dental deaths in 1936 indicate that 
the best showing in the four prin- 


cipal categories was made by 
motor traffic with a 4 per cent 
increase. Accidental deaths in 


homes totaling 39,000, increased 
24 per cent in 1936, while occupa- 
tional accidents gainea 9 per cent 
in fatalities and miscellaneous 
accidental deaths rose 6 per cent.” 


Factory sales in 1935 in the United 
States and Canada were 4,119,311 
automotive units—3,387,806 passen- 
ger cars and 732,005 trucks. 





New Jersey Dealer Holds 
His Own Used Car ‘Show’ 


PLAINFIELD, N. J.—The first 


annual Plainfield used automobile 
show opened here Jan. 30, and 
will continue to Feb. 13. The show, 
which was announced in a special 
eight-page used car transportation 
section of the Plainfield Courier- 
News, is a merchandising event 
staged by the Plainfield Motor 
Co., local Ford and _ Lincoln- 
Zephyr dealer. More than 250 
vehicles, representing an inven- 
tory valued at approximately $75,- 
000, are being displayed. 

While numerous used car “sales” 
have been staged here in the past, 
this event is claimed to be the 


first presented in this city in the 
form of a used car show. Enter- 
tainment at the show includes 
motion pictures and also personal 
appearances and talks by Ralph 
DePalma, famous auto racing 
driver. 

Frank Dorsey sr., is president 
of the Plainfield Motor Co., T. E. 
Dorsey, vice-president and treas- 
urer; J. J. Powers, secretary, and 
Frank Dorsey jr., general man- 
ager. V. E. Kaiser is sales man- 
ager; W. J. Bush, used car sales 
manager; Alex Szeremany, serv- 
ice manager, and Robert Hoag, 
manager of parts and accessories 
department. The firm employes 
more than 50 men and women, 
more than 20 being in the service 
department, and 12 on the sales 
staff. 

Founded 12 years ago, the firm 
has grown steadily even including 
the depression years, until today 
it is said to be four times its 
original size. During the past 
year, it has been announced, the 
company’s sales volume exceeded 
$600,000. Its property, embracing 
38,000 square feet, comprises show 
rooms, used car lot, inside used 
car storage and display depart- 
ment, and a gasoline service sta- 
tion. 

Frank Dorsey jr., attributes the 
rapid growth of the firm largely 
to “good service.” He defines good 
service as being composed of 
“promptness and friendliness, pre- 
cision workmanship, modern 
equipment and highest quality 





transmission and speed of service have been markedly 


improved in the same period. 


The average time required 


to establish a Long Distance congection was over five 


minutes in 1926—“is less than a minute and 


a half today. 





HOW LONG DISTANCE RATES HAVE BEEN CUT 
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AS THE RESULT OF 8 REDUCTIONS IN THE LAST 10 YEARS: 
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* Night and all-day Sunday rates are still lower. 


materials and reasonable prices.” 
Although admitting that none of 
these fundamentals is new, he 
claims that “a combination of all 
of them is a rare thing in the 
garage business.” 


States Council 
Urges U. S. to 
Drop Fuel Tax 


WASHINGTON. — Withdrawal 
of the federal government from 
the field of gasoline taxation, 
through repeal of the federal 
gasoline tax of 1 per cent per gal- 
lon, has been asked by the states 
through the general assembly of 
the Council of State Govern- 
ments. 

All states were represented at 
the recent council meeting here, 
at which the following resolution 
was adopted: 

“Resolved: The original tempo- 
rary emergency nature of the fed- 
eral gasoline tax, improving 
yields from federal levies, the 
vital importance of gasoline state 
revenue sources, and the essential 
role of gasoline as a commodity 
utilized in transportation and 
communication, prompt the third 
assembly of the Council of State 
Governments to request and urge 
that the congress of the United 
States relinquish this recognized 
field of state taxation at the ter- 
mination of the current fiscal 
year, or as soon thereafter as pos- 
sible.” 

It is estimated that in 1936 the 
federal gasoline tax took $190,000,- 
000 from the states, in addition to 
a federal lubricating oil tax of 
around $30,000,000. 


Open Branch 
CAMDEN, N. J.—Colonial Motors, 
Inc., recently established Camden 
Chrysler-Plymouth dealer, has an- 


nounced opening of a separately lo- 
cated new car and used car service 
department on Admiral Wilson Blvd. 
Present quarters at 1125-27 Haddon 
Ave. will be continued. The firm is 
headed by Arthur 
Gregory F. Roche is secretary-treas- 
urer. They have been associated in 
the automobile business in Atlantic 
City for the past four years. Charles 
M. Wentzell and William E. Brice 
are sales managers of the Colonial 
Motors firm. Thomas R. Cook is serv- 
ice manager. - 


Magill, while 





Whauar’'s the big idea 


behind your advertising? 


5 bmg whole point in advertising is 
to convert people into customers. 

To keep your dealers busy with cus- 
tomers, do your promotion where they 
do theirs. 

A dealer's market is his own com- 
munity. Engaged in localized selling, 
he requires localized promotion. 

Because he retails cars one by one to 
individual buyers, plans to help your 
dealer sell should be both retail and 
realistic. They should stress newspaper 
advertising—the mainstay of retailers. 

The newspaper reaches the prospects 
on the dealer's list, plus thousands more 
he cannot possibly find time to canvass. 

It enables you to fight arm in arm 
with him for every dollar’s worth of 
business to be extracted from his terri- 
tory. In good times and bad, the news- 
paper is your and the dealer's strongest 
bulwark against the toughest kind of 
competition. 

More than any other medium, the 
newspaper can be depended upon to pro- 
duce both volume and turnover—the two 
prime essentials to dealer prosperity. 

Newspaper advertising can be bought 
at low cost in Chicago when you place 
it in the Tribune. 

The Tribune’s record as a volume pro- 
ducer for the automotive industry dates 
back to the earliest days of the motor car. 


Its vigorous editorial policy has 
swept the Tribune into undisputed 
leadership as Chicago's foremost news- 
paper. Its powerful influence upon sales 
of all kinds of advertised goods and 
services is an accepted fact. 

Reaching practically as many Chi- 
cago and suburban families as any two 
other Chicago newspapers combined, 
the Tribune delivers not only the cream 
of the market, but practically the entire 
Chicago market for new and used cars. 

It is the only newspaper which gives 
you majority coverage of this rich 
market. No other penetrates so thor- 
oughly and completely all buying 
groups of interest to the automobile 
manufacturer. 

The Tribune’s full market circula- 
tion can deliver prospects to your Chi- 
cago dealers’ showfloors in volume 
great enough to fulfill factory quotas. 

Yet the cost of this strong sales sup- 
port is low. Per 100,000 circulation, 
Tribune rates are among the lowest in 
America. 

Ask your advertising counsel or a 
Tribune representative for the com- 
plete facts with which to take full 
advantage of today’s expanding sales 
opportunities in the Chicago market. 


Chicago Tribune 


WORLD'S GREATEST NEWSPAPER 


Tribune Tower, Chicago 
220 E. 42nd Street, New York 
5-167 General Motors Bldg., Detroit 
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Pontiac Joins Drive for Better Lubrication Depts. 


Bulletins Remind Dealers 
More Profits are Possible 


DETROIT.—Pontiac dealers 


throughout the country are being 
reminded that modernized lubrica- 
tion departments attract custom- 
ers, increase profits and bring in 
new business. 

Word to this effect is being sent 
out from the service department 
‘of the Pontiac Motor division, 
General Motors Sales Corp., in a 
general letter to all dealers. Ac- 
companying the letter is a circular 
describing all the types of equip- 
ment recommended, plus a photo- 
graph of the factory-approved 
background to be set up by the 
dealers. 


Profits Begin 

In suggesting the approved 
background, the circular says: 

“Profits begin to roll in when 
you modernize your lubrication 
department with the new ap- 
proved Pontiac equipment. Bright, 
colorful, dramatic and orderly, it 
immediately draws favorable at- 
tention—instills confidence, at- 


AND WHEN THE 
SMART 
DEALERS 


Y®: SIR, The new Goodyear 
Battery has been the talk of 
motorists and the trade alike from 
the very day it was announced. 

“‘There’s a Goodyear Battery 
now!”’ 

That was the word that flashed 
out of Akron late in August— 

—to start a wave of dealer in- 
terest that gave this new battery 
national distribution almost over 
night— 

—to create a preference amon 
buyers that Sr eneeies Good. 
year’s most optimistichopes forthe 
newest product to bear its name. 

Whenever a new product re- 
ceives such favorable attention 
immediately after its introduc- 


tracts customers and brings busi- 
ness to all departments.” 

Attention is also called to the 
fact that the approved Pontiac 
backgrounds will quickly identify 
the department as that of an au- 
thorized Pontiac dealership, and 
that the backgrounds may be set 
up at a minimum expense. 

As will be noted in the picture 
accompanying this article, the 
Pontiac Indian head is the chief 
motif of the background, and pro- 
vision is made for neon-lighting 
equipment to be installed around 
the Indian head in either four or 
six foot circles. Provision’ is also 
made to surround the word Pon- 
tiac on the background with simi- 
lar lights so as to intensify the 
general effect. 

The paint specifications on the 
background panels are orange 
Duco, with the Pontiac emblem to 
be done in red on a white circle 
and “authorized lubrication” let- 
tering in red. Dealers are author- 
ized to place the name of their 
company either in the center of 
the Indian head trademark or on 


PUBLIC TALKS, 





ACT! 


tion, alert dealers lose no time in 
investigating selling rights. 


When the new product carries a 
trade mark so well established and 
so highly respected as Goodyear’s, 
these same dealers act at once to 
get the franchise in their com- 
munities. 


Goodyear is backing its new 
battery with a merchandising por 
gram which is producing the kind 
of results dealers like in towns and 
cities throughout the United 
States. 

Are you interested in the profit- 
making possibilities which the new 
Goodyear Battery holds for you? 
If you are, fill in the coupon here 
and mail it today! 


THE GOODYEAR TIRE & RUBBER COMPANY, INC., AKRON, OHIO 





GOODF YEAR 


* BATTERIES « 











THE APPROVED DESIGN for Pontiac dealers incorporates the Indian head in the background as 
well as on the white painted floor beneath the hoist. Neon signs add to the color. Pontiac service officials 
recommend a lubrication section placed near the service entrance door. 


the background. The lubrication 
equipment paltforms are to be 
done in maroon and all shelves 
in black. Lubrication equipment 
bases are to be trimmed in 
chrome plated bands. It is further 
suggested that a 12-foot Pontiac 
emblem be painted on the floor 
around the hoist so as to empha- 
size the general effect. 


Most Productive 


In the drive to establish uni- 
form lubrication departments with 
its dealers, L. K. Marshall, of the 
service department, states that 
the lubrication section is the most 
productive space in a modern 
service department. 


“For that reason,” he adds, “it 
should be set up in the most 
prominent and accessible location 
in the service section, preferably 
next to the service entrance. The 
cost of installation is very little 
compared with results already ob- 
tained in various parts of the 
country, and multiplies your serv- 
ice profits many times over. A 
bright colorful lubrication depart- 
ment is the main factor in service 


success.” 
“Lubrication is a feeder service 
and an up-to-date department 


which has customer appeal in- 
creases sales of parts, service and 
accessories, and it is a well known 
service principle that if you get 
the owner’s lubrication business 
you have an opportunity to sell 
him all of his car requirements. 


Needs Equipment 


“Cars have to be lubricated, 
and the dealer in order to get the 
business has to be better equipped. 
With the realization that lubrica- 
tion represents 20 per cent of the 
owner’s expenditures, dealers can 
readily see the need of an up-to- 
date department. Lubrication is at 
least 5 per cent greater than the 
next popular service rendered by 
a dealer or his competitors. Lu- 
brication service shows 58 per 
cent gross profit. Therefore a 
modernized section can be pur- 
chased from profits obtained from 
an increase of only two more cars 
per day. 

Assisting in putting the drive 
through will be all Pontiac serv- 
ice men in the regions and zones 
throughout the country. The flash 
bulletin telling the story is being 
released at once from Pontiac. 


New Philco Car Radio 
Priced $39.95 to $59.95 


PHILADELPHIA. — The new 
Philco automobile radios include 
five models with prices ranging 
from $39.95 to $59.95. 

Among the new features is the 
tone control knob placed on the 
instrument panel, avoiding the 
necessity of reaching down to the 
chassis for adjustment. 

The company reports sales of 
Philco radios during 1936 almost 
doubled the 1935 figure, and 1937 
sales are expected to set a new 
mark, the report says. 


| dealers 





Used Car Dealers Form 


Assn. to Stabilize Business 


steps looking towards stabiliza- 
tion of the used car business in 
Grand Rapids have been taken 
with the organization of used car 
into an association de- 
signed to elevate trade practices 
and protect the interests of legiti- 
mate agencies. 

More than a score of dealers 
at a meeting at the Elks club 
here this week discussed competi- 
tive and legislative problems and 
heard a talk by John R. Cassle- 
man, industrial commissioner for 
the Grand Rapids Assn. of Com- 
merce. 

The organization, to be known 
as Grand Rapids Auto Dealers 
Assn., is headed by Roy Bosma. 
Walter Baker is secretary-treas- 
urer. 

At the meeting, sentiment was 
crystallized against the Nagel bill, 
known as House bill No. 5, in- 
troduced in the Michigan legisla- 
ture to require repossession moves 
to await court procedure and de- 
cision. A committee was appointed 
to co-operate with the Grand 
Rapids Passenger Dealers Assn. 
(dealers in new cars) in drafting 
protests against this proposed 
measure. 

A constitution and by-laws for 
permanent organization of the 
used car dealers is being drawn 
up. 


Dealers’ Stocks 
In N. J. Reported 


Near Exhaustion 


NEWARK, N. J.—General Mo- 
tors dealers in this area, accord- 
ing to a survey, report their sup- 
plies of automobiles will last only 
from “a few days” to two or three 
weeks. 

It was further revealed that 
some agencies, having sold all cars 
in stock, have tried in vain to get 
more, either from factories or 
from dealers in other sections. 
One dealer handling cars in the 
higher priced class was said to 
have wired showrooms in many 
eastern cities in an effort to ob- 
tain 50 new models, but found 
only two were available. 


The survey was said to have 
indicated that Chevrolet, Pontiac, 
Oldsmobile, Cadillac and LaSalle 
dealers in this vicinity are all ap- 
proaching the end of their sup- 
plies. Due to a supply on hand at 
the parent company in New York 
City, Buick was reported able to 
give immediate delivery “for the 
next two or three weeks at least.” 

Dealers handling other than 
General Motors cars in some 
instances reported minor difficul- 
ties in obtaining shipments, due 
to brief shutdowns in parts fac- 











tories, but in general no delay 
was reported from these agencies, 

Virtually all agencies were re- 
ported experiencing an appreciable 
uptrend in used-car sales, particu- 
larly in the more _ expensive 
models. 


United Motors Offers 


1937 Line of Radios 
DETROIT.—United Motors has 
announced a complete new line of 
1937 Delco automobile radios. In- 
cluded in this year’s line are five 
models to cover the entire price 
field, and a newly designed line of 
custom controls which enable 
dealers to match the dash require- 
ments of all 1937, 1936, and 1935 
cars. A feature of the new con- 
trols is the large full-vision dial. 
United Motors officials are fore- 
casting one of the most successful 
years in the company’s history 
from a standpoint of increased ra- 
dio sales. 

Coincident with the announce- 
ment of the new models, was an- 
nouncement of a new co-operative 
merchandising and advertising 
plan to assist dealers. This pro- 
gram calls for dealer radio news- 
paper and display advertising. 


NIGQKELGRAMS 
ed 


It is well known that the size of 
an aircraft engine depends upon 
the top speed at which it may be 
run, and of course, the faster 
you run it the more power you 
can get out of a package of a 
given weight. To hold down the 
dead weight of the large power 
plants required for transport 
service, certain transport line 
operators have adopted special 
gear speed reducers which are 
mounted between the engine and 
the propeller. With this unit, it 
is possible to run the engines at 
their best high speed, and yet 
lower the speed of the propeller 
to its best speed for maximum 
thrust. Naturally, this imposes 
extremely heavy loads for long 
periods of time, on the gear re- 
ducer. And in accordance with 
the best usage in the aviation in- 
dustry, the gears and shafts of 
this important unit are made of 
T HE high-grade Nickel Alloy 














Steels. 
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in faect--better than usual’ 


Cincinnati emerges triumphant’ was so quickly and temporarily 
over old man river. Its emer-_ deprived. 

gency holiday is over. Water, 
light, heat and power is restored 
in full foree. Factories are hum- 
ming. Stores and shops are 
busy. Pent-up buying power is 
released. Cincinnati is on a 
virtual spending spree 
for all commodities and 
luxuries of which it 


To the advertiser this is signifi- 
cant. It means that Cincinnati, 
always an outstanding market 
for nationally advertised prod- 
ucts, is an even greater market 
today. As usual, you need 
only the Times-Star todo the 
selling job in Cincinnati. 


GORA Lie REINO SRST 


ee HULBERT TAFT, President and Editor-in-Chief 


One Hundred Years Old in 1940 . 
NEW YORK...Martin L. Marsh, 60 E. 42nd St. CHICAGO...Kellogg M. Patterson, 333 N. Michigan 





SEATTLE. — That Washington 
will fall in line for compulsory 
inspection of motor’ vehicles, 

through passage 
of a state law, 
is practically as- 
sured. 
Senate Bill 
No. 148 empow- 
ers the commis- 
sion on equip- 
ment to estab- 
lish or _ install 
depots for in- 
spection of ve- 
hicular equip- 
ment or to acquire or work in 
conjunction with local authorities 
where cities or counties may have 
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Washington Likely to Adopt Compulsory Inspection 
Bill Calling for Free Tests 


Gets Favorable Reaction 


By D. M. TREPP 


such stations already established. 
The only station that would be 
affected is the municipal station 
in Seattle, and the co-operation 
course would probably be followed, 
as the city has been handling the 
station in a fine manner. 

The bill had been referred to 
committee and a poll of opinion 
is indicative of favorable action. 
The director of state highways, 
the director of motor vehicle li- 
censes and the chief of the Wash- 
ington state patrol would be 
members of the commission with 
this duty assigned them. 

The inspections would be free to 
the public, with a charge of 50 
cents per inspection where ordered 


by any official in any particular 
case. The plan provides for semi- 
annual inspections. 

A new speed limit of 50 miles 
per hour would replace the pres- 
ent 45 mile limit in Washington. 
Headlight specifications are set 
forth in the bill, and other safety 
devices defined. There is a provi- 
sion against hitch-hiking. Another 
provision is for compulsory report- 
ing of accidents where damage is 
in excess of $25. 

Shops would be required to keep 
a record of all repairs and for- 
ward report to police department 
and to highway patrol chief. Fail- 
ure to do so would be a felony. 

It is understood the state would 
establish 30 stations in strategic 
points. Convenience to owners is 
the consideration. The plan would 
also include landscaping the 
grounds, so the stations would be 
a beauty spot. Of course, this is 
not in the law itself, but the 


FULLY AUTOMATIC 


AUTOMOBILE TRANSMISSION 
AVAILABLE 


@ Constant mesh, continuous torque, infinitely varying speed ratio, inherent 


overdrive. 


normal use, of accelerator pedal controls speed and torque. 


installed as a unit, taking no more space than the parts it replaces. 


to obsolescence. 


No levers, clutches, shifters, auxiliaries or any other gadgets — 


Built and 
Durable 


Weighs about twice as much and costs considerably more than the re- 


placed conventional parts. 


This is compensated by operating advantages, 


selling points and publicity material stronger and more substantial than the 


motor car industry has had in many years. 


Non-competitive market consists of an ever increasing number of men 
and women to whom gear-shifting and clutching is difficult or irritating, a 
growing proportion of prospective buyers who can afford to pay $1500 or 
more for a car with the convenience and exclusiveness of a fully automatic 


transmission. 


The present size of this transmission is suitable for cars of about 100 h.p. 


Demonstrating car and test reports are available. 


Strong patent situation. 


Sale or license. 


Inquiries are invited from motor car manufacturers with pioneering vision 
and the desire to strengthen effectively the position of their companies, or 


from wide-awake executives alert to an opportunity to start their own assembly 


and sales organizations. 


The development was financed at a cost of several hundred thousand 
dollars and is controlled by an estate without interests or connections in the 


manufacture of automobiles or parts. 


c/o Dept. 34, P.O. Box 26 - 


ESTATE 


TRINITY STATION - 


NEW YORK, N. Y. 


authorities are inclined to carry 
out such a program. 

In addition to the stations, sev- 
eral floating units would be avail- 
able to take to isolated portions 
of the state, for the testing. 

A constitutional amendment is 
being sought to prevent diversion 
of motor vehicle funds to other 
than highways. However, there is 
a bill pending that would use $50,- 
000 of the gasoline tax to adver- 
tise the tourist advantages of 
Washington. 

Licensing of automobile me- 
chanics is provided for in Senate 
Bill 145, introduced by Senator 
Maxwell. A board of examiners, 
to consist of three members, sal- 
ary $3,000 per annum, is provided 
for. The law, if passed, would be- 
come effective July 1, 1937. Me- 
chanics would have to be 21 years 
of age, with four years experience 
as mechanics or apprentice, before 
being eligible for examinations. 
Filing fee would be $5, with re- 
newals $2 per year. Temporary 
permits would be granted by the 
board between examination pe- 
riods. 


Va. is Recording 
Data on Policies 
Of Car Insurance 


RICHMOND, Va. (UTPS) .—Fig- 
ures from upwards of 1,000 auto- 
mobile insurance policies per day 
are now being recorded by the 
new bureau of motor accident sta- 
tistics of the state insurance di- 
vision, George A. Bowles, superin- 
tendent of insurance, discloses. 

The bureau is working on pol- 
icies for the calendar year 1937, 
recording the history of each in- 
sured car, including the amount 
of insurance, the premium paid, 
the kind of machine, name of 
owner and other facts. 

On another card the loss record 
of each insured car is to be re- 
corded. 

Thus far no loss figures have 
come in, but thousands of history 
cards have been filed. The daily 
file is heavy at this time. The of- 
fice expects that the average 
number of policies will be about 
400 per day later on in the year. 

Figures gathered from the daily 
reports of the insurance com- 
panies will be used by the state 
corporation commission in deter- 
mining fair rates for motor in- 
surance. 


Sales Stay High 


In San Antonio 


SAN ANTONIO, Tex.—January 
sale of new cars, commercia) 
units and trucks here showed 
little effect from the General Mo- 
tors strike, sales being the great- 
est during the present decade. 
Ford deliveries, which have been 
slow since the new models were 
announced, showed marked im- 
provement, and the Chevrolet 
sales, which have been strong, 
continued to hold their own. Some 
improvement was shown in the 
sale of Plymouths. The detailed 
sales, according to makes, are as 
follows: 

Buick, 30; Cadillac, 7; Chev- 
rolet, 146; (and 28 commercial 
units and 28 trucks); Chrysler, 
14; Cord, 1; De Soto, 6; Dodge, 33 
(and 9 commercial units and 2 
trucks); Federal truck, 1; Ford. 
148 (and 32 commercial units and 
14 trucks); GMC truck, 3 com- 
mercial units and 2 trucks; Gra- 
ham, 5; Hudson, 7; Indiana truck, 
1; IHC truck, 11 commercial units 
and 9 trucks; LaSalle, 13; Lincoln- 
Zephyr, 10; Nash, 3; Nash-La- 
Fayette, 4; Oldsmobile, 34; Pack- 
ard, 17; Plymouth, 53; Pontiac 
57 (and 1 commercial unit); 
Studebaker, 26; Terraplane, 25; 
and Willys, 9. Total 648 cars 86 
commercial units and 57 trucks, 
for a grand total of 791 units. 


Petroleum Lags 
As Other Prices 


Continue to Rise 


NEW YORK.—With wholesale 
commodity prices in general at 
85.7 per cent of their 1926 level, 
after a rise from 80.2 per cent a 
year ago, petroleum products con- 
tinue to be the chief laggards in 
the price rise procession. 

Based on figures released by the 
U. S. Bureau of Labor Statistics, 
the wholesale price of petroleum 
products stands at only 59.4 per 
cent ‘of the 1926 level. Textiles 
stand at 76.9 per cent; house fur- 
nishings at 85.4 per cent; foods at 
87.3 per cent; metals and metal 
products at 90.4 per cent. 

Comparison of gasoline prices 
here and abroad, including tax, 
shows how great is the advantage 
enjoyed by the American motorist. 
Low gasoline prices, says W. M. 
Irish, president, the Atlantic Re- 
fining Co., while not so generally 
given the credit, explain dlmost as 
much as low automobile prices, 
why there is an automobile for 
every 4.8 persons in this country, 
while in Europe there is only one 
car for every 76.4 persons. 

Taking the average of 50 rep- 
resentative cities in the United 
States, state and federal sales 
taxes on gasoline have risen from 
2.41 cents per gallon in 1926 to 
5.34 cents at the present time. But 
the service station price, including 
tax, is 19.51 cents—about four 
cents less than it was in 1926. 
Based on the latest figures re- 
leased by the U. S. Bureau of 
Mines, the retail price per gallon, 
including tax, is 30.6 cents in 
London; 40.6 cents in Paris; 48 
cents in Rome; 53.4 cents in Ber- 
lin. 


U. S. Tire Forms 
Dealers’ Council 
To Better Service 


DETROIT.—The motoring pub- 
lic in all other sections of the 
country can look forward to better 
service from the U. S. Tire deal- 
ers as a result of a meeting held 
in New York City this week, ac- 
cording to Harry Bielfield, owner 
of Bielfield Tire Co. here, who at- 
tended the meeting as one of a 
selected group of dealers invited 
by U. S. Tire Dealers Mutual 
Corp., to serve as advisory council. 


“The meeting,” said Bielfield, 
“marked the first time in the his- 
tory of the tire industry that 
management appointed a dealer 
advisory council and brought the 
members in for consultation and 
advice on matters of importance 
to both the dealers and the public. 

“This innovation signified man- 
agement’s recognition of the fact 
that the local independent dealer 
is an important link in the tire 
business. It showed that manage- 
ment regards him as the rightful 
contact with the public, and that 
management is considerate of his 
and the public’s attitude. 


“Increased efficiency and econ- 
omy of distribution was the main 
topic of discussion. Present poli- 
cies were reviewed and a number 
of new proposals were made. I 
am confident that the execution 
of several of the ideas presented 
will bring about benefits which 
the dealer will be happy to pass 
along in the form of improved 
service to the motorist. 


“Formation of the U. S. Tire 
Dealers Mutual Corp. Jan. 1, was 
a progressive step. Under its pro- 
visions, it provides a strong in- 
centive for all dealers to work to- 
gether for the success of the com- 
pany as a whole and for their own 
mutual benefit. The outlook is 
brighter than in many years.” 

Bielfield will represent the mid- 
dlewest on the Dealer Advisory 
Council through 1937. Meetings 
will be called periodically. 
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Company 


ARDMORE, Pa. — Two new 
models, one of 13,500 pounds, and 
the other of 16,000 pounds gross 
rating, were announced this week 
by the Autocar Co., and signalize 
the company’s entry into the light 
truck field. By thus. extending 
its line at the lower end of the 
price list, the company is now able 
to offer a complete range of 
trucks, 


The two preceding models, 
brought out in November, were 
of 18,500 and 20,000 pounds gross 
rating. The new models will be 
priced at $1,095 and $1,480. 

The 13,500-pound model engine 
develops 68 horsepower and the 
rear axle is of spiral bevel, full 
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Ssitiear Enters Light Truck Field With 2 Models 
New Units Will Double 


’s Present Line 


floating. Its wheelbases are 138, 
161 and 179 inches, while the 
standard body length is 14 feet. 
Four-wheel hydraulic brakes are 
included, and a brake area of 320 
square feet is provided. 

The engine of the 16,000-pound 
model develops 73 horsepower, 
while the rear axle is similar to 
the smaller model. Optional wheel- 
bases are 139, 161 and 179 inches, 
with a body length of 14 feet. 


Both trucks are equipped with 
de luxe weather-proof cabs. The 
shackle-action on the front spring 
is used, which is said to permit 
the main leaf to slide through a 
guide bracket with rubber bis- 
cuit to take up for wear. 


Bundyweld 
Tubing 


UNDYWELD Tubing is double-walled tubing 


rolled from copper-coated strip steel. 


Electric 


furnaces braze Bundyweld into an absolutely 
dependable solid structure — copper finished on 
both inside and outside surfaces. Quotations will 
be gladly furnished on your blue print or sample. 


BUNDY TUBING CO. 


DETROIT, 


MICHIGAN 


t 
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A NEW LIGHT MODEL Autocar was announced this week. It is an addition to the regular heavy 
line of Autocar trucks and is designed to widen the market. 


Texas Truck Owners Plan 


Fight on Adverse Rulings 


San Antonio, Tex.—Aroused by 
legislation which is not only con- 
flicting but which, it is asserted, 
is designed to take private opera- 
tion of motor trucks on the high- 
ways out of the hands of the 
private owners, an organization 
known as the Manufacturers & 
Merchants Transportation Assn. 
has been organized with offices at 
the Driskill Hotel in Austin, and 
plans are practically complete for 
introducing legislation before the 
next session of the state legisla- 
ture to remedy the situation. 


Two recent decisions by Texas 


| courts have aroused private truck 


operators. In the first case the 
New Way Lumber Co. was deliv- 
ering its own lumber in its own 
trucks over the -highways of 
Texas with an f.o.b. mill price to 
which was added a direct delivery 
charge. The supreme court of 
Texas ruled that such transporta- 


ICC Wins First 
Contested Suit 
On Carrier Act 


WASHINGTON. —The Interstate 
Commerce Commission has won 
its first contested suit against a 
motor carrier for violation of the 
Motor Carrier Act. 

Judge Michael J. Roche, of the 
U. S. district court for the north- 
ern district of California, last 
week issued a decree permanently 
enjoining Benjamin Franklin 
Line, Inc., from operating as a 
motor carrier of passengers with- 
out a certificate of public con- 
venience and necessity issued by 
the commission. The carrier has 
ceased its operation which con- 
sisted of two motor bus trips 
daily, each way between San 
Francisco and Seattle and inter- 
mediate points. 

The defendant contended the 
commission was obliged to issue 
it a certificate upon a prima facie 
showing having been made there- 
for in its application under the 
so-called “grandfather clause” of 
the act; and that any attack upon 
its right to such a certificate 
would have to be made in an ac- 
tion to cancel it after issuance. It 
attacked the regularity of pro- 
its “grandfather” 
application, particularly the initial 
proceedings before the joint board 
consisting of representatives of 
the states of California, Oregon 
and Washington. It claimed that 
the act, as sought to be applied to 
it, was unconstitutional as deny- 
ing it due process of law. Finally 
it claimed that at all events its 
operations could not be stopped 
by injunction unless irreparable 
injury was shown, or until the 
commission had passed upon a 
second pending application in 
which it undertook to demonstrate 
that public convenience and neces- 
sity justified its operation. 








tion was hauling “for compensa- 
tion or hire” and that concerns 
engaged in such transportation 
must obtain a permit from the 
Texas railroad commission and 
operate as “contract carriers.” 


In the second case, the Day 
Lumber & Timber Co. was de- 
livering its own lumber in its own 
trucks over Texas highways at a 
uniform price. It had no price 
variation between towns nor did 
it make a direct delivery charge. 
Its cost of transportation was 
considered in its selling price as 
one of the items of overhead. The 
Court of Civil Appeals ruled that 
in effect its operation was no 
different from that of the New 
Way Co., and that it, too, was 
hauling for “compensation or 
hire,” and that concerns engaged 
in transactions must obtain a 
permit from the railroad commis- 
sion and operate as _ contract 
carriers. 

To add further to the confusion, 
it is practically impossible for one 
of these firms to obtain a con- 
tract carrier permit, since there 
is a direct provision in the law 
that forbids the railroad commis- 
sion from issuing such a permit 
if it will “impair the operation of 
any public carrier” serving the 
territory through which a concern 
desires to operate. 

Truck dealers and distributors 
throughout Texas see a sharp 
curtailment of truck sales which 
have been used for intercity 
transportation and delivery by 
private firms. 

J. P. Gibbs, Seguin Milling & 
Power Co., is president of the new 
organization; and George Herder 
jr., Herder Milling Co., Weimar, 
and P. Fielding Breeden, Breeden- 
Runge Co., Cuero, are vice-presi- 
dents. The board of directors 


include: B. B. Black, Clarksville; | 


B. F. Brown, Orange; Albert 
Brown, Lampasas; R. M. Eagle, 
Carmona; N. A. Fitch, Houston; 
Walter Giescke, San Antonio; L. 
H. Hunt, Nacogdoches; B. B. Mc- 
Gimsey, San Antonio; G. H. Mc- 
Kinney, Fort Worth; Ralph Mc- 
Lendon, Waco; Joe Montag, Vic- 
toria, and George L. Paxton jr., 
Abilene. 


To Begin Work Soon 


On New Ford Plant 
VANCOUVER, B. C. — Some 
$400,000 is to be spent by the Ford 
Motor Co. of Canada, Ltd., in con- 
structing and equipping a new 
branch and assembly plant here. 
Work will commence on the 
plant at Burnaby, six miles 
from the center of Vancouver, 
early in this year, and it is 
expected it will be completed to- 


wards the end of 1937. It will have, 


a frontage of 53,760 square feet 
of floor space. 


The cinieiiabie. ‘palin is the 
largest purchaser of steel, gasoline, 
lubricating oil, rubber, plate glass, 
nickel, lead, and mohair. 





Equipment Index 
Up 14 Points in 
Dec., MEMA Says 


NEW YORK.—A continued rise 
in shipments of original equip- 
ment brought the December grand 
index for all divisions of the in- 
dustry up 14 points, according to 
figures released this week by 
Motor and Equipment Manufact- 
urers Assn. 

Shipments of accessories were 
down from the previous month 
and likewise below December last 
year. While service parts and 
service equipment shipments de- 
clined seasonally, in both cases 
the indices are well above those 
for December during the past four 
years. 

The December grand index for 
all groups reporting rose to 164 
per cent of the January, 1925, 
base, as compared with 150 per 
cent for November and 135 per 
cent for the previous December. 
Shipments to vehicle manufactur- 
ers for original equipment in 
December jumped to 198 per cent 
of the base index, which com- 
pares with 167 per cent for No- 
vember and 155 per cent for 
December, 1935. 

Service parts shipments. to 
wholesalers in December stood at 
113 per cent of the base. The 
November index was 139 per cent 
and that for December, 1935, was 
107 per cent.. Accessories ship- 
ments to wholesalers in December 
declined to 83 per cent of the base 
from the 96 per cent registered 
for November. The index for 
December, 1935, was 160 per cent. 
Service equipment shipments to 
wholesalers for December dropped 
to 91 per cent of the base, which 
compares with 103 per cent for 
November and 73 per cent for 
December, 1935. 


N. C. Truckers Meet 


And Elect Officers 


COLUMBIA, S. C. — John G. 
Caley, Greenville, was elected 
president of the Motor Transpor- 
tation Assn. of South Carolina at 
a recent meeting of the group 
here. Approximately 100 members 
of the organization were in at- 
tendance. 


Other officers elected were: M. 
D. Hicklin, Columbia; T. P. Gib- 
son, North Charleston; and G. 
Frank Vaughan, Union, regional 
vice-presidents; R. O’Neale Gail- 
lard, Columbia, treasurer, and W. 
B. Love jr., Columbia, secretary. 


The truckers attending the 
meeting here were jubilant over 
the recent federal court decision 
which granted carriers an injunc- 
tion restraining South Carolina 
from enforcing its statute limiting 
the weight of trucks to 20,000 
pounds and the width to 90 inches 
on 2,000 miles of interstate high- 
ways. 

Carroll T. Jordan, of Hartsville, 
is the retiring president of the 
state association. 
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Dealers’ Appeals for Strike Peace Pour Into Capital 


Roosevelt, Senators U rged 
To Avert Possible Disaster 


(Continued from Page 1) 


ometrical proportions and is af- 
fecting approximately 10,000 here, 
dependent upon the industry for 
their living.” 

From Knoxville, Tenn., a dealer 
wrote his two senators and con- 
gressman: 


“We cannot continue in busi- 
ness without new cars to sell, and 
since we have had no shipment 
of new cars this year, due to the 
strike, we are asking that you use 
your’ influence towards bringing 
about a speedy settlement of the 
existing differences, thereby sav- 
ing tens of thousands of additional 
workers, who in no way are re- 
sponsible for existing troubles, 
from becoming unemployed.” 


No Layoff Seen 


The Camden, N. J., Automobile 
Trade Assn. reported 500 new car 
orders held up and 378 used cars 
on hand, as of Jan. 9. It was 
stated all new car salesmen in 
that section are commission men 
and when new car sales stop they 
put more effort in the selling of 
used cars. It was not anticipated 
that any lay off of new car sales- 
men would occur. 

From Mississippi a dealer wrote 
his congressman and senator, in 
part: 

“The threatened shutdown of 
the automobile industry creates 
a most dangerous threat to my 
business. This is also true of the 
other dealers in Mississippi. I am 
certain that you know this situa- 
tion is full of troubles. No one 
can know, however, just how 
serious and disastrous it may be- 
come unless he is engaged in the 
selling end of the business, as I 
have been for many years. Unless 
this is stopped, it will be very 
hurtful to every dealer, as well 
as in many other lines of busi- 
ness. There are probably 50,000 
in the automotive and allied in- 
dustries in the state. There are 
probably 150,000 dependent upon 
the business for their daily bread. 

Comes at Worst Time 

“In-so-far as my business is 
concerned, it comes at the worst 
possible time. During the long 
years of the depression we strug- 
gled to keep our business going 
and awaiting the time when con- 
ditions would improve. We kept 
men on our payrolls that we did 
not need, to enable them to 
support their families. During the 
past year we began to feel that 
we might have a profitable sea- 
son before us. This shutdown is 
the most alarming thing that has 
happened to me in a good while, 
for it means cruel losses in our 
business and in turn a loss of 
jobs for our employes. 


“The dealers and other people 
of this state who are dependent 
upon the smooth running of the 
industry as a whole are thorough- 
ly innocent of the trouble that is 
being stirred up in Detroit and 
other manufacturing centers. 

“T am told that the automobile 
industry consumes over a million 
bales of staple cotton per annum. 
The industry consumes much of 
our forest products and other raw 
materials. I am certain it is clear 
to you, therefore, the possible dis- 
astef that is wrapped up in this 
proposed shutdown. You are in 
touch with all agencies of govern- 
ment and I am confident that you 
will use your good offices in every 
possible way to find a solution to 
the problem.” 

Appealed to President 


The Shelby County (Ohio) Auto- 
motive Dealers Assn., among 
others, also sent an appeal te 
President Roosevelt. 

One from the Mercer County 
Automobile Trade Assn., Trenton, 
N. J., reads: 

“In behalf of thousands of auto- 
mobile dealers, salesmen and serv- 


ice workers, we are appealing to 


eyou to use the influence of your 


high office towards bringing 
about a speedy resumption of 
production by those automobile 
factory workers, who are willing 
and eager to work. Thus would 
be restored the progress towards 
prosperity, in which the pace was 
set so courageously by the motor 
manufacturers.” 


A letter from the association to 
NADA reported all Genera] 
Motors dealers in bad shape so 
far as the Trenton district is con- 
cerned. 


The temperature of brakes some- 
times rises as high as 1400 degrees 
in a quick deceleration. 


Swaging Machine and Pliers 
—for PERMANENCY of 
TERMINAL CONNECTIONS! 


SWAGING 


MACHINE 
(for Production) 


Mitchell to Make Tour 


Of Latin American Cities 


DETROIT.—W. Ledyard Mit- 
chell, vice-president of the Chry- 
sler Corp. in charge of interna- 
tional sales, will sail from New 
York, Saturday, for a two-months’ 
tour of Central and South Amer- 
ica, where he will hold a series of 
conferences with Latin American 
distributors. 


Mitchell’s itinerary includes im- 
portant points in Central America, 
after which he will cross through 
the Panama Canal and proceed 
down the west coast, where he 
will meet with distributors and 
corporation representatives in 
Columbia, Ecuador, Peru and 
Chile. He will then cross over to 
Buenos Aires, and then will visit 
Montevideo, Rio de Janeiro and 
other cities in Brazil, returning 
by way of the Caribbean. 


N. J. Bill Slashing 
Registration Fee 
Receives Support 


TRENTON, N. J.—One of the 
surprising developments of the 
state legislative session here this 
week was the fact that the senate 
committee on miscellaneous busi- 
ness reported favorably a bill to 
reduce the registration fee on pri- 
vately-owned motor vehicles to 
$5 annually. Although the measure 
has ample support among the mo- 
torists, few observers or legislators 
themselves gave the proposal 
much chance of ever reaching the 
floor when it was previously con- 
signed to the miscellaneous busi- 
ness committee, commonly _re- 
ferred to here as “the morgue” 
because its bills seldom again see 
the light of day. 

The measure, officially recorded 


THIS IS THE TERMINAL 


that can't come off ... It is SWAGED- 
ON with the machine or pliers. 
All switches shown on this page 


fit this Terminal. 


All are made and 


sold by H. A. DOUGLAS MFG, 


COMPANY. 


HE H. A. DOUGLAS COMPANY has never licensed anyone to manufacture or 
buy any Swaging machines or pliers made within the scope of our patents to 
be sold to, leased to, or in any way used by customers outside of their own factory. 


H. A. DOUGLAS MFG. CO. 


203 RAILROAD STREET, 
ORIGINATORS OF 


Swaged-On Snap Terminals ans 


BRONSON, 


as Senate Bill 40, is sponsored by 
Senator Clifford R. Powell. 

Registration in New Jersey at 
present costs individual motorists 
between $9.20 to $24.50, depending 
upon the horsepower of their ve- 
hicles. It is estimated that pas- 
sage of the Powell bill would cut 
motor vehicle revenue by more 
than $3,000,000 a year. 

Even if Powell succeeds in gain- 
ing approval of the Republican- 
controlled senate for the bill, 
however, it is considered doubtful 
that the Democratic assembly 
would go along with the bill, since 
it passed on Feb. 2, a $7,900,000 
highway fund diversion relief fi- 
nancing program, which would be 
blocked by the loss of revenue 
from such a measure as the $5 
flat registration fee. 


Interchangeability of parts won 
the Dewar Trophy, London, for Cad- 
illac in 1908. This was the greatest 
contribution to motoring for the 
year. 


PLIERS 


(for Service) 


MICHIGAN 


DOUGLAS LIGHT 
CONTROL SYSTEM 
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‘Safety Army’ Broadcast 


Promotes 


REGINA, Sask. — A “Junior 
Safety Army,” organized by the 
Regina Chevrolet Sales, Ltd., 


cast over Station CKCK, has de- 
veloped into a real sales promo- 
tion idea. 

With public interest at a high 
pitch, the program recently was 
renewed, according to K. C. Leith, 
president of the local agency, who 
with General Manager Moynan, 
was responsible for the _ idea. 
Broadcasts at first originated in 
local station’s studios, but now 
are put on in firm’s showrooms, 
with increased interest. 

The program, heard Saturday 
mornings, is a combination ama- 


in | 
connection with a weekly broad- | 





Regina Sales 


teur-award setup, with talented 
children getting a chance to ap- 
pear on broadcast as well as win 
merit badges through safety es- 
says, slogans, etc. Added feature 
is a drawing during each pro- 
gram, the winners getting a small 
cash award as well as higher-rank 
badge. 

More than 1,000 members are 
now enrolled in the “Safety 
Army,” with representatives in- 
cluded from nearly every town in 
this area. The entire broadcast is 
conducted in military style, with 
“Capt.” Bruce Hendon and 
“Lieut.” Peter D’auoust in charge. 


The club’s permanent model is 
“If we are the means of saving 


TIME TESTED 


Made by the largest manufacturers of self-contained 


temperature control devices in the world—Sylphon 
Automotive Thermostats have been tested and proved 
through years of research and practical experience. 
Since their introduction, their development has par- 


alleled automotive progress until, today, Sylphon 
Thermostats are a vital factor in increased motor 


efficiency and fuel economy. 


FULTON SYLPHON COMPANY, KNOXVILLE, TENN. 


eam 





PART OF THE THRONGS which jam showrooms of the Regina 
Chevrolet Sales weekly for the “Junior Safety Army” broadcasts, 
which have developed into a real sales promotion stunt. Children ap- 
pear on the program and win merit badges by writing safety essays 


and slogans. 


one life, or preventing one acci- 
dent, we feel amply repaid.” Each 
month a secondary motto is se- 
lected, such as “Chevrolet cars 
may have steel bodies—children 
haven’t.” 


N. J. Conclave Approves 
N. Y. Safety Measures 


ENGLEWOOD, N. J. — Resolu- 
tions urging New Jersey to follow 
the New York City system of elim- 
inating amber light intervals at 
street crossings and to follow also 
the New York idea of certification 
of convictions for traffic violations 
on the back of licenses, were 
among those adopted by more 
than 100 mayors, police magis- 
trates, insurance officials and in- 
dustrial leaders attending the 
Bergen County Safety Day Con- 
ference here last week. 

Gov. Harold G. Hoffman, in ad- 
dressing the conference, declared 
the time has been reached when 
New Jersey should use most of the 
revenue obtained from motorist 
taxes to provide safety measures, 
rather than build more roads. 


New Chain Store Tax 


Is Introduced in Wis. 


MADISON, Wis.—A permanent 
chain store tax bill to replace the 
emergency levy enacted by the 
1935 legislature, which expires this 
year, was introduced Jan. 27 in 
the state assembly by John Grob- 
schmidt, Milwaukee. 

The proposed tax is fixed on a 
graduated scale both on the num- 
ber of stores operated and the 
gross business. Chains with two 
to five stores would be assessed 
$10, with those having over 25 
paying $25. For two stores the tax 
on gross earnings would be $4 
on each $1,000 of earnings and for 
stores in excess of two, but not 
exceeding 100, an additional 10 
cents per $1,000 on earnings of 
each store. 


Plate Glass Output 


PITTSBURGH.—tTotal production 
of polished plate glass by the mem- 
ber companies of the Assn. of Plate 
Glass Manufacturers of America for 
December was 7,371,236 square feet, 
compared with 13,083,963 square feet 
produced in November and 16,112,218 
in December, 1935. For 1936, output 
was 198,068,838 square feet, compared 
with 179,816,459 produced in 1935. 


Precision Built 


BORG & BECK 
CLUTCHES 





Dodge’s Supply 
Chain Speeds 


Parts Service 


DETROIT.—A service program, 
designed to give its dealers and 
their customers what might be 
termed  ‘“next-door-to-factory’ 
parts and replacement service, 
has been perfected by the Dodge 
division of Chrysler Corp. 

The plan aims at giving the 
same fast maintenance service to 
owners in all sections of the 
country. 

The new service chain provides 
for comprehensive assortments of 
parts and supplies available at 
key points, selected with regard 
to trade needs and shipping facili- 
ties. So far, such stocks have been 
established at Boston, New York 
Philadelphia, Pittsburgh, Atlanta 
Detroit, Chicago, St. Louis, Kan- 
sas City, Minneapolis, Dallas, Los 
Angeles and Seattle. From these 
strategically situated stocks, deal- 
ers may keep their own local 
parts stock in a state of constant 
replenishment. 

“The advantages of the system 
accrue to the service stations as 
well as to owners,” explains W. R 
Bamford, director of service. “The 
average service shop, to be pre- 
pared for work on any one of the 
cars and trucks now in service, 
might have to carry a parts 
stock, including many units for 
which no call might come in 
months. The key stocks, on the 
other hand, cater to a much larger 
clientele and carry a more varied 
assortment of parts. By putting 
dealers in reach of fully stocked 
supply sources the service be- 
comes one of practically nation- 
wide convenience. 

“The net effect of the plan is 
that, though thousands of miles 
separate the car from the factory 
that made it, supplies and re- 
placements are available or so 
close at hand that service delays 
are reduced to the veriest min- 
imum.” 

Agency Moves 

PLAINFIELD, N. J.—DeBow Mo- 
tors, Inc., Dodge and Plymouth 
dealer, has moved to new and im- 
proved quarters at 322 Park Ave. 
and also has acquired a used car lot 
at 113-117 West Fourth St. 


LON OF BORG-WARNER CORPORATION 





Diversion Bill 
Wins Approval 
Of N. J. House 


TRENTON, N. J.—As part of a 
relief financing program, the 
Democratic-controlled New Jer- 
sey Assembly this week passed a 
measure providing for diversion 
of $7,917,660 of state highway 
fund revenue. The bill passed by 
a vote of 49 to 9, with seven Re- 
publicans voting along with the 
majority. 

The bill will go over to the sen- 
ate next Monday, where its future 
is unpredictable. Although the 
senate is controlled by Republi- 
cans with a one-vote margin, two 
of the Republican senators have 
already publicly stated their wil- 
lingness to vote for the diversion 
bill. There is information from 
reliable sources, however, that the 
measure may be sent to a com- 
mittee and never be allowed to 
emerge for a vote. 

Passage of the bill brought a 
storm of protests from several 
sources. A public hearing on the 
proposed diversion was asked by 
the State Grange and the State 
Farm Bureau. State Highway 
Commissioner E. Donald Sterner 
declared final passage of the bill 
would “mean practically the en- 
tire elimination of the contem- 
plated 1937 highway safety pro- 
gram.” 


As the diversion bill passed the 
Assembly, there were Republican 
charges that the Democrats had 
consistently opposed diversion for 
several years but now, with a gub- 
ernatorial election approaching in 
the fall, they sought to seek an 
easy way out of the relief financ- 
ing problem and embarrass the 
Republican senate by leaving to 
it the alternative of proposing 
new taxes. 

In explaining the Democratic 
viewpoint, Assembly Speaker 
Walker declared on the floor of 
the House that the state highway 
department was carrying over 
from last year a balance of $13,- 
000,000 of authorized construction 
which, together with $3,351,502 of 
new construction that might still 
be authorized this year, would 
leave a substantial 1937 road 
building program despite the con- 
templated diversions. 


N. J. Motor Clubs 


Battle Diversion 





TRENTON, N. J.—Eight AAA 
motor clubs in New Jersey are 
now officially on record as 
supporting a proposal for enact- 
ment of a state constitutional 
amendment restricting use of 
motorist taxes to highway con- 
struction and maintenance. These 
clubs, located in Jersey City, 
Camden, Dover, Newark, Pater- 
son, Atlantic City, Trenton and 
Phillipsburg, have denounced the 
growth of the diversion practice 
as “one of the most reprehensible 
chapters in the history of New 
Jersey taxation. 

Notice that “highway users in 
this state, as elsewhere, will 
actively oppose any misuse of 
motorists’ tax revenue” has also 
been served on members of the 
New Jersey legislature by the 
New Jersey Highway Users Con- 
ference, membership in which in- 
cludes the State Motor Truck 
Assn., Grange, Farm Bureau, Auto 
Legal Assn., Auto Trades Assn., 
Petroleum Industries Committee, 
Furniture Warehousemen’s Assn., 
Newark Commerce Chamber and 
State Conference of AAA clubs. 


Planning Show 


UNION CITY, N. J—Plans for 
the Hudson-Bergen automobile show, 
to be held during the first week in 
March at Columbia Park, North Ber- 
gen, were discussed at a meeting Feb. 
2, according to announcement here 
by George Laessig of the B.D.L. Mo- 
tor Co. and Walter Eichler of the 
Eichler Motor Co. Dealers in both 
Hudson and Bergen counties are 
planning to participate in the event, 
it is said. 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


out of the plants. But that’s his 
worry, not mine. 
OF * * 


SO FAR I have written a lot 
without saying much, and pru- 
dence warns me to let it go at that. 
Possibly by the time you read 
this some decisive step will have 
been taken, mebbe for better. 
mebbe for worse. Therefore, I’m 
standing pat and not risking my 
reputation as a forecaster. 

* * * 


THE OTHER DAY I was talk- 
ing to one of the officials of a big 
air line on the possible future of 
a low priced plane for owners’ 
use and he told me that in this 
field there was a great chance 
for Hudson to cut into such a 
market with its Terraplane en- 
gine. And then this week, as 
corroboration, I get reports from 
the airplane show in New York 
City regarding a flying boat, pow- 
ered with a Terraplane engine. 
which has been built and which 
was given its first flight over the 
East River and Long Island 
Sound. The Terraplane engine is 
said to be admirably fitted for 
this sort of work because of an 
unusual amount of power for its 
size and weight. Plus this, the 
boat that made the flight used 
a propeller drive by means ot 
V belts, which is said to have 
further strengthened Terraplane’s 
position in this new field. 

cd * . 


ADN WAS ASKED the other 
day the number of automobile 
manufacturers reserving space in 
the national shows since 1920 and 
through 1936. The column 
scratched its head over this and 
had to go to Al Reeves for this 
specific information. The reply 
was rather startling, for after you 
scan the data you will realize it 
has been a case of the survival 


Correction 


In a story in ADN last week, 
the New York show date was in- 
correctly reported as Nov. 3. The 
correct date is Oct. 27. 


of the fittest. The general man- 
ager of the Automobile Manufac- 
turers Assn. sends the following 
tabulation: as to the number of 
automobile manufacturer exhibi- 
tors of the years: 

1920, 83; 1921, 87; 1922, 90; 1923, 
75; 1924, 66; 1925, 47; 1926, 52; 
1927, 45; 1928, 45; 1929, 42; 1930, 
45; 1931, 35; 1932, 33; 1933, 28; 
1934, 22; 1935, January, 22; No- 
vember, 25; 1936, 22. 

x a ” 


BUCK WEAVER—I call him 
Doc. Quizz, for he is head of Gen- 
eral Motors’ research staff—has 
been doing some researching off 
the beaten path, investigating of- 
fice rules past and present. Going 
back to 1854, he has found a set 
of rules as to office regulations 
and office hours. White collar men 
in the industry should read these 
rules and then settle back on their 
beds of roses and be thankful 
times have changed. The 1854 
rules read as follows: 

“Store must be opened promptly 
at 6 a.m. and remain open until 
9 p.m. the year around. 

“Store must be swept; counters, 
base shelves and show cases 
dusted; lamps trimmed, filled and 
chimneys cleaned; pens made; 
doors and windows opened; a pail 
of water, and a scuttle of coal 
must be brought in by each clerk, 
before breakfast if there is time 
to do so, and attend to customers 
who call. 

“Store must not be opened on 
the Sabbath Day unless absolutely 
necessary and then only for a very 
few minutes. 

“Any employe who is in the 
habit of smoking Spanish cigars, 
getting shaved at a barber shop, 
going to dances and other such 
places of amusement, will most 
surely give his employer reason to 


be suspicious of his integrity and 
| all-around honesty. 

“Each employe must pay not 
| less than $5 per year to the church 
and must attend Sunday school 
every Sunday. 

“Men employes are given one 
evening a week for courting pur- 
poses, and two if they go to prayer 
meeting regularly.” 


Cord Re-elected 


AUBURN, Ind—At the annual 
meeting of stockholders of the Au- 





burn Automobile Co., E. L. Cord 
was re-elected chairman of the board 
and R. H. Faulkner was re-elected 
president and general manager. 
Other officers also were re-elected. 


ec 
THOUSANDS OF EMPLOYES’ cars at the Pontiac plant where 
7,000 men have been at work constantly ever since assembly stopped 
over three weeks ago due to shortage of materials from plants af- 
fected by strikes. Despite union stories, the “downtrodden” automobile 
worker earns enough to own and drive a car, as evidenced here. 


Safety Meeting 
Called by Dodge 


DETROIT.—A regional confer- 
ence at which traffic and service 
experts will meet with Dodge 
dealers and service managers for 
a discussion of the importance of 
car maintenance to the promotion 
of motoring safety, will go into 
session at Hotel Fort Shelby, 
Tuesday, Feb. 9. Similar safety 
meetings will be held in 250 other 
cities. 

The program of the meeting has 
been developed by J. W. Hutchins, 
manager of the Detroit region. 
The technical parts of the discus- 
sions will be in charge of T. E. 
Wisner, Detroit regional service 
manager. He will explain the new 
car model from the standpoint of 
mechanical safety. 





PROFITS go to the 
Modern Shop... 


The products of these manufacturers 
have already* been made available 
under the uniform Commercial Credit 
Company plan through their jobbers 


Allen Elec. & Equip. Co., Kalamazoo, Mich. 
Manley Manufacturing Division, 

American Chain & Cable Co., Inc., York, Pa. 
Aro Equipment Corporation, The, Bryan, O. 
Atlas Press Company, Kalamazoo, Mich. 
Aurora Equipment Company, Aurora, III. 
Automotive Main. Mach. Co., N. Chicago, IIl. 
Battery & Equipment Supply Co., Chicago, IIl. 
Bear Manufacturing Company, Rock Island, Ill. 
Black & Decker Mfg. Co., Towson, Md. 
Blackhawk Mfg. Co., Milwaukee, Wisc. 
Brunner Manufacturing Company, Utica, N. Y. 
Champion Pneumatic Mach. Co., Chicago, Ill. 
Cincinnati Ball Crank Company, Cincinnati, O. 
Circo Products Company, Cleveland, O. 
Clayton Manufacturing Co., Alhambra, Cal. 

J. D. Cochin Mfg. Co., San Francisco, Cal. 
Electric Heat Control Company, Cleveland, O. 
Evans Flexible Reamer Corp., Chicago, Ill. 
Gray Company, Inc., Minneapolis, Minn. 

Hall Manufacturing Company, The, Toledo, O. 
Hardie Manufacturing Co., Hudson, Mich. 
Joyce-Cridland Company, Dayton, O. 

Kellogg Comp. & Mfg. Corp., Rochester, N.Y. 
Marquette Mfg. Co., Minneapolis, Minn. 
Modtrn Equipment Corporation, Defiance, O. 
Riess Manufacturing Company, Kokomo, Ind. 
Shurhit Products, Inc., Waukegan, Ill. 

Sight Feed Generator Co. ,The,W. Alexandria,O. 
Simplicity Mfg. Co., Port Wash., Wisc. 
Simpson Electric Company, Chicago, Ill. 
United States Air Comp. Co., The, Cleveland, O. 
United States Elec. Tool Co., The, Cincinnati, O. 
Van Dorn Electric Tool Company, Towson, Md. 
Van Norman Mach. Tool Co., Springfield, Mass. 
Weaver Manufacturing Co., Springfield, Ill. 
Jos. Weidenhoff, Inc., Chicago, III. 


*As of 1/25 /37 


and the best time payment 


plan makes it easy to equip 


Now. .. for the first time, the uniform and low - 
cost Commercial Credit Company Automotive 
Equipment Plan permits the motor car dealer 
to completely equip his shop—at one time 
—and to profit from increased service sales— 
both in total volume and sales per customer. 
Insist on the uniform Commercial Credit Com- 


pany plan when you buy new shop equipment. 


COMMERCIAL CREDIT COMPANY 


COMMERCIAL BANKERS ||| 72&y iy Headquarters BALTIMORE 
Gy (TCS 


CONSOLIDATED CAPITAL AND SURPLUS $60,000,000 


Serving Manufacturers, Distributors and Dealers Thru 178 Offices in the United States and Canada 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


(oe 


B-S-F Appoints 

Willard S. French, president of 
Brooke, Smith & French, an- 
nounces the appointment to the 
creative staff of Blount Slade and 
Thomas F. McManus. 

Slade was formerly on the 
creative staffs of Batten, Barton, 
Durstine & Osborne and Benton 


Blount Slade TT. F. McManus 


& Bowles, and more recently with 
Maxon, Inc. McManus was art 
director for Ruthrauff & Ryan in 
New York for three years. For 
the past four years he has held 
a similar position with Blackett, 
Sample & Rummert. 


Dealer Aid 


The Salt Lake Tribune and the 
Salt Lake Telegram have planned 
a used car merchandising pro- 
gram designed to assist dealers 
in the area. The advertising will 
be published without asking 
whether or not the automobile 
dealers will run used car advertis- 
ing of their own. A similar pro- 
gram was used about a year ago 
and proved worthwhile. 


Notes 
A. J. Newmyer has been ap- 


aves you time 


IN NEW YORK 


Thousands of travelers tell us 
that they find the Lexington the 
most convenient hotel in New 
York. And so it is! The location 
saves you all unnecessary steps 
—tight in the center of every- 
thing except turmoil. 


You'll enjoy the cheerful com- 
fort of the Lexington, too. And 


Lexington Features 
Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 





| pointed publisher of the New 
York Journal. He was publisher 
of the New Orleans Item Tribune 
since 1911. In January, 1935, he 
became publisher of the Wash- 
ington Times. ... Other appoint- 
ments on the Journal include 
Robert C. Brown as assistant 
publisher and Walter J. Merrill, 
advertising director. 


Chicago Dealers 
Choose Officers; 
2 Appointments 


CHICAGO. — Dealer activities 
along a broad front, chiefly in 
the form of elections and appoint- 
ments, were reported in trade 
circles here this week. 


The Authorized Ford Dealers 
Assn. held its annual meeting and 
chose E. C. Schneider as president 
for 1937, Earl Snow as vice- 
president, Charles Malwitz as 
secretary, and C. W. Smith as 
treasurer. J. R. Purnell, whom 
Schneider succeeds as president, 
was named chairman of the board. 
Joseph Hynes and Louis Rosen 
were elected directors. 

Joseph A. Hart was elevated to 
the presidency of the Chicago 
Dodge Dealers’ Assn., at its major 
meeting of the year. 

From Nash Sales, Inc., came 
the announcement by H. T. Hol- 
lingshead, president, that the Up- 
town Nash Co., organized by Fred 
Emich, veteran Chevrolet dealer, 
has been named as a Nash-La- 
Fayette and Nash dealer. Head- 
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PAUL G. HOFFMAN, president of the Studebaker Corp., was on hand when the Studebaker caravan 
left on its nation-wide tour. In the above photo Hoffman is shown at the left-center shaking hands 
with Harvey Stowers, sales training director of the studebaker Pacific Corp. Others in the photo from 
left to right are: O. Scott Fletcher, sales promotion manager; R. F. Gloster, regional manager; George 
D. Keller, vice-president in charge of sales; D. R. Osborne, sales training director; Luther Johnson; M. 
DeBlumenthal; and William Donnelly, all research engineers. 


quarters of the new firm are at 
5657 Broadway. 


Two important appointments 
were made known by W. R. 
Bellows, general manager of the 
Packard Motor Car Co. of 
Chicago. R. E. Rosain, who 
started with the Packard distri- 
butorship as an office boy in 1907, 
has just been appointed general 
service manager, and Arthur L. 
Walsh, former Franklin branch 
manager and later Chrysler dis- 
trict manager, has been chosen to 
head the division of fleet sales 
for Packard in this territory. 


Four Appointments Made 


By Sealed Power Corp. 


MUSKEGON, Mich.—C. E. John- 
son, president of the Sealed Power 
Corp., announces the appointment 
of L. G. Matthews, former sales 
manager, as assistant treasurer to 





replace L. D. Drake. Paul R. 
Beardsley, who with Johnson 
founded the business in 1911, is 
treasurer. 


Responsibility for sales will be 
divided among three men under 
general manager Neil A. Moore. 
They are Paul C. Johnson, man- 
ager of original equipment sales: 
W. O. Banta, manager of replace- 
ment sales; John E. Norwood, 
manager of sales promotion. 


Ford of England Adds 


100,000 Feet to Plant 
LONDON.—Ford Motor Co., Ltd., 
announces it has decided to build 
an .additional 100,000 square feet 
of factory space in order to handle 
increasing production. 


Illiterate natives are an important 
part of the automotive market in 
Java. 


Studebaker Starts 
Its Caravan Tour 


SOUTH BEND.—The Stude- 
baker caravan—three van loads 
of sales promotion and research 
exhibits—started on its national 
tour this week, facing an itinerary 
which calls for meetings and dem- 
onstrations at 66 key cities in 35 
states. 


Accompanying the caravan is 
a staff of research engineers and 
sales executives who will preside 
over meetings held for Stude- 
baker dealers and salesmen. 

Talking pictures, mechanical 
demonstrations and talks by the 
various experts will make up the 
bulk of the program in each of 
the cities visited during the three- 
month tour. 


PASSENGER CAR REGISTRATIONS 
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DENVER.—Denver representa- 
tives and senators are planning a 
bitter fight with the state legis- 
lators from other sections of the 
state over provisions of the pro- 
posed motor vehicle tax law, 
which is to be passed by the state 
assembly under the authority of 
amendment No. 7 to the state con- 
stitution, voted by the people in 
November. 


Prospects of a battle became ap- 
parent when John F. McGuire, 
Denver manager of revenue, noti- 
fied John R. Seaman, of the state 
tax commission and chairman of 
a special committee named to 
draft a tentative bill, that Den- 
ver’s representatives and senators 
will fight the proposed measure 
unless provision is made for the 
collection of delinquent taxes on 
automobiles. McGuire held that 
this provision was important and 
that without it as part of the law, 
Denver will lose a large amount 
of revenue. 


In the tentative draft, the com- 
mittee decided to leave all refer- 
ence to the collection of delin- 
quent taxes out of the bill because 
county clerks outside Denver in- 
sisted it would be impossible to 
collect them. They also protested 
against the provision on the 
ground that county clerks are not 
tax collectors. 


State automobile dealers also 
are opposed to the inclusion of 
the provision. Meeting in Denver, 
the dealers went on record against 
it one the ground that they also 
are not tax collectors. County 
clerks outside Denver also raise 
the point that there is grave legal 
doubt that their offices could issue 
clearances on automobiles and not 
on other personal property, which 
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Complete cumulative figures will appear each week until all 48 states are shown. With the exception of Mississippi the compilation for December is complete. 
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Provisions of Colo. Motor 
Tax Bill Stirs Up a Battle 


prior to 1935 were lumped to- 
gether as personal taxes. 

The final tentative draft of the 
bill provides that an automobile 
owner, when applying for license 
plates, must pay his specific own- 
ership tax, and advise the county 
clerk of the town, county and 
school district in which he resides. 
This is required so that the county 
clerk may distribute the revenue 
to the counties and school district 
in the same proportion to the mill 
levy for the previous year. 

In the draft which the legisla- 
ture will consider, valuation of 
automobiles for taxation purposes 
is based on certain percentages 
of the factory list price of auto- 
mobiles for the various years. 
After the sixth year a flat tax of 
$1.50 is to levied on pleasure au- 
tomobiles, machines, including 
buses and trucks used for hire, 
are to be taxed on the basis of 
valuation fixed by the state tax 
commission, which will collect the 
tax and redistribute the revenue 
among the counties and school 
districts. 


The bilf as drawn sets up an 
appropriation of $5,000 for the 
state tax commission to begin this 
work, and allows it 15 cents on 
every license plate for expense of 
the work. The same expense item 
is authorized for county clerks, 
who will collect the taxes on all 
pleasure automobiles. 


Reserve Space 
CLEVELAND. — With the 1937 
Great Lakes Exposition still several 
months away, industrial concerns al- 
ready are reserving space for the 
current year. Among those who have 
made reservations so far are Thomp- 


son Products, Inc., and the Osborn 
Mfg. Co. 
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AUBURN 


CORONATION COLORS are displayed on model cars at the Ditzler Color Co. in Detroit. The com- 
pany has worked with the Textile Color Card Assn. and Capt. H. Ledyard Towle, art director of the 


Pittsburgh Plate Glass Co. 


Model Cars Show 


Coronation Colors 


DETROIT.—A display of Coro- 
nation colors for automobiles, 
originated by Capt. H. Ledyard 
Towle, art director of the Pitts- 
burgh Plate Glass Co., is on view 
at the showrooms of the Ditzler 
Color Co. here. Appropriate sur- 
roundings have been provided for 
the model cars. 


Among the series of Coronation 
colors, produced by Ditzler with 
the help of the Textile Color Card 
Assn., include crown pearl, Eng- 
lish scarlet, royal crimson, crown 
ruby, regal purple, royal amethyst, 
knights blue, crown _ sapphire, 
royal turquoise, crown emerald, 
imperial gold and royal yellow 
sapphire. 

To augment this series Ditzler 
has also made considerable re- 
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search among the colors of the 


famous English regiments. Among 
the rich tonalities of the colors of 
the “Black Watch,” “Gordon High- 
landers,” “English Hussars,” 
“King’s Hussars,” the “Guards,” 
etc., a number of combinations 
suitable for automobiles has been 
found. 

“While these Coronation colors 
may not properly take the place 
of the many production colors now 
in vogue,” says Capt. Towle, “they 
have a distinct place on the spring 
production lines and will go far 
in their timeliness and intrinsic 
beauty to brighten up the ‘road 
picture’ during the Coronation 
months this spring.” 


Increases Stock 


ALBANY.—Martin Custom Made 
Tires Corp., New York City, has 
filed a certificate in the office of the 
secretary of state increasing the 
amount of its capital stock from $1,- 
200,000 to $1,300,000. 
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White Receives 


Largest Single 
Order Since War 


CLEVELAND. — White Motor 
Co. has reported the receipt of 
the largest single truck export 
order since the close of the World 
War. 

Societe Anonyme Centrale, gov- 
ernment transportation monopoly 
at Teheran, Iran, has purchased 
130 heavy truck model 722 White, 
total cost of which will be $500,- 
000 


Another order totalling $80,000 
was received from the Mexican 
government. 


New Car ‘Drive-Aways’ 


Held Subject to ICC Rules 


WASHINGTON. — When you 
hire a man to drive your new au- 
tomobile home from the factory, 
he had better have a certificate 
from the Interstate Commerce 
Commission, or he may be charged 
with violating the Interstate Com- 
mission Act. 

That is the conclusion drawn 
from Examiner E. S. Idol’s report 
on the application of D. L. War- 
tena, Memphis, Tenn., MC-69842, 
for a certificate to transport au- 
tomobiles, trucks, and automobile 
and truck chassis, bodies, cabs, 
and trailers in interstate com- 
merce, 10 per cent of the business 
being done by “drive-away,” “tow- 
bar,” and “saddle-mount” methods. 
Idol ruled that the latter also 
came under ICC regulation. 


NIGKELGRAMS 
——$ 5 A—— 


According to a recent dispatch 
from the Bureau of Air Com- 
merce, the department has just 
taken delivery of a Lockheed 
12A air transport ship equipped 
with all of the latest air naviga- 
tion features and safety devices 
which are in use in scheduled air 
transport. It will be used by Bur- 
eau airline inspectors for exam- 
ining pilots and checking air- 
lines; for developments on air- 
line equipment; and for blind 
approach testing. It is a low- 
wing monoplane of all-metal con- 
struction with a wing span of 
49% ft. Cruising speed is 213 
miles per hour and the cruising 
range is 1,000 miles with pilot, 
co-pilot, and four passengers. 
The ship is powered by two 
Pratt & Whitney Wasp Junior 
engines, rated at 450 horsepower 
each. Like other P. & W. air- 
craft engines, the Wasp Juniors 
use —. grade Nickel Alloy 

Steels for all major 


THE working parts. 
INTERNATIONAL 
CKEL COMPANY 


NEW YORK, N. Y. 
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GM’s Dividend Viewed as New Quarterly Policy 


Motor Shares 
Continue Rise 


Despite Strike 


By C. J. ALEXANDER 


NEW YORK.—Declaration this 
week of a dividend of 25 cents a 
share on its common stock by 
General Motors Corp., was be- 
lieved in Wall Street to reflect a 
new policy with respect to quar- 
terly disbursements rather than a 
reflection of the strike. 

Although it was conceded that 
the smaller than usual dividend 
might have been considered more 
logical in view of the tie-up of 
operations, the general feeling 
was that so-called “regular divi- 
dends” had been discontinued by 
the corporation as a result of the 
new taxation of undistributed 
earnings. Such a step would be in 
line with that taken by some other 
important corporations. 

As pointed out in this column 
some weeks ago, dividends under 
the new law are likely to follow 
more closely the trend of earn- 
ings on the basis of a full year 
rather than from quarter to quar- 
ter. Inasmuch as_ corporations 
must pay heavy tax penalties on 
earnings not paid out to stock- 
holders, boards of directors are 
more apt now to wait and see 
what business conditions are in 
the last half of the year before 
determining what their dividends 
are to be. This means that only 
“nominal” payments, such as the 
25 cents declared by GM can be 
expected in the first half. 


Effect Is Debated 


The effect of such a policy on 
speculation in shares of dividend 
paying companies is being de- 
bated. One view is that it will 
lead to more buying and selling of 
stocks by investors trying to 
profit by the irregular payments. 
Another is that the movement of 
stock prices will be influenced 
by the outlook for a full year’s 
earnings rather than by dividends 
and that the speculative situation 
will remain about the same as in 
the past. The latter view appears 
more reasonable. 


General Motors stock, already 
under the depressing influence of 
the strike, was not disturbed by 
the announcement of the smaller 
dividend. The 25-cent payment 
compared with $1.50 paid on Dec. 
12 and 75 cents on Sept. 12. 

Chances are that aggregate 
dividend payments by the auto- 
motive industry during the first 
quarter this year will fall below 
those of the like period of 1936 
as a result of the new policy of 
irregular payments. Thanks to the 

and accessory division of 
the industry, however, January 
got off to a slight lead over a 
year ago. But the lower General 
Motors dividend is almost certain 
to pull the February total down 
considerably from the like month 
of 1936. 

Car and truck companies de- 
clared in January dividends call- 
ing for the payment of $1,120,000, 
comparing with $2,180,000 in the 
same month last year. Parts and 
accessory concerns, however, de- 
clared $2,890,000 as against $1,- 
815,000 a year ago, bringing the 
aggregate for the industry to $4,- 
010,000, comparing with $3,495,000 
in January, 1936. 


Declares Extra 


Collins & Aikman recently de- 
clared an extra of $1 and a divi- 
dend of 50 cents a share on its 
capital stock payable Feb. 19. 
Similar payments were made in 
December. 

So small is the funded debt of 
the automobile industry in rela- 
tion to its size that bond issues 
by automotive corporations are 
few and far between. That there 
would be no difficulty in raising 
money in this fashion if it were 
needed was demonstrated this 
week. when Electric Auto-Lite’s 
issue of $10,000,000 of 4 per cent 
convertible debentures was heav- 


ily oversubscribed on the first 
day. 

So brisk was the demand that 
investors carried the Auto-Lite is- 
sue to a premium of seven points 
within a few hours, The debent- 
ures were offered at 104% and ac- 
crued interest by a banking group 
headed by Lehman Bros. Pro- 
ceeds are to be used to refund 
preferred stock, pay off bank 
loans and_ provide additional 
working capital. 

Chrysler moved up nine points 
to feature trading in automotive 
stocks in the week covered by the 
ADN stock price averages. Gen- 
eral Motors was two points high- 
er, an excellent performance in 
view of the operating difficulties 
confronting the company. 

The ADN averages for Feb. 3 
compared as follows with those of 
the preceding week and a year 
ago: 

Year 
Ago 

41.71 
43.55 

0.76 39.12 
2.15 25.01 
the rule 


This 
Week 
50.45 
52.59 
41.47 
39.70 


was 


Last 
Week 
48.85 
50.93 


Change 
1.60 
1.66 


24 Motors 

10 Car-truck co’s.. 
10 Parts-accessories 40.71 
4 Tires-rubbers ... 37.55 


Activity again 


among the tire and rubber shares, 
which ran up to a new high for 
this year and last. All the leading 
issues of this group participated. 


Heavy Steel Backlogs 


Are Still Unreduced 
YOUNGSTOWN, O. Heavy 
backlogs of unfilled steel orders 
at the beginning of the year have 
not been reduced by large ship- 
ments through January, officials 
of major plants here said in dis- 
cussing a decline of four points 
in operations last week. 

“Current new buying is suffi- 
cient to offset efforts to reduce 
book tonnage,” officials asserted 
“and that due to flood conditions 
and some necessity for repairs,” 
the operating rate fell to 76 per 
cent of capacity. _ 

This district showed no change 
from the previous week. The 
greatest loss was at Wheeling, 
which declined 52% points to 41 
per cent because of flood condi- 
tions in that area. 

Surmises as to second quarter 
prices are beginning to appear 
and are backed by protective ac- 
tion. by producers, it was said. 


Last Minute Wall Street Wires 


From C, J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York, Feb. 5, 3:15 p.m.—General Motors rallied near the 
close today on reports of an impending agreement in the 
strike negotiations, after having declined. sharply earlier 
in the day. It closed with only fractional losses. Chrysler 
also came back slightly. Other motors shares were mixed. 


U.S. Officials Open 


Anderson Probe 


INDIANAPOLIS. — Federal au- 
thorities have begun separate in- 
vestigations into charges arising 
from recent labor disturbances at 
the Delco-Remy and Guide Lamp 
plants in Anderson. 

Val Nolan, United States dis- 
trict attorney, said he was to in- 
vestigate information given to the 
attorney general that United 
States statutes have been violated 
during the strike, and that reports 
were that there had been an in- 
fraction of the law prohibiting im- 
portation of men into Indiana to 
interfere with peaceful picketing 
in labor strife. 

John Porter, attorney for the 
United States Department of La- 
bor, said the purpose of his visit 
was to investigate charges pre- 
ferred by Edward Hall, vice-presi- 
dent of the United Automobile 
Workers of America, concerning 
a recent demonstration when 
union headquarters was stormed 
and two organizers injured. 


$35,000,000 Issue Asked 
By Commercial Credit 


BALTIMORE. Commercial 
Credit Co. stockholders will be 
asked at a special meeting to au- 
thorize a new issue of $35,000,000 
of convertible preferred stock, ac- 
cording to Chairman A. E. Dun- 
can. 

Rights of the proposed stock 








would be on a par with the re- 
maining $12,269,900 of 4% per cent 
cumulative convertible preferred 
outstanding on Dec. 31, 1936, ex- 
cept that rate of dividend, conver- 
sion price and call price of new 
issue would be decided by the 
directors. 


Electric Autolite to Offer 


New Debentures at 104144 

WASHINGTON.—Electric Auto- 
lite Co. will offer $10,000,000 of 4 
per cent debentures, due in 1952, 
at 104%, according to an amend- 
ment filed with the Securities Ex- 
change Commission. 

The new debentures are redeem- 
able at above par until Feb. 1, 
1949, after which the rate will be 
par. The debentures are convert- 
ible into common stock, starting 
at $50 before Jan. 31, 1939, and in- 
creasing to $90 before Jan. 31, 
1947. 


Divco Files 

WASHINGTON. — Divco - Twin 
Truck Co., manufacturer of motor 
trucks, has filed a registration state- 
ment with SEC covering 220,000 
shares common stock, $1 par. The 
shares are presently outstanding. Of 
the shares registered, 75,000 are un- 
der option to underwriters, while no 
arrangement for the offering of the 
remaining 145,000 has been made. 
The offering does not represent any 
financing by the company. Allison 
& Co. will be principle underwriter. 
According to the prospectus, the 
offering price of 50,000 shares of 
the optioned stock will be $5 each 
and the remaining 25,000 shares, if 
the underwriter exercises the option, 
will be offered at market. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, FEBRUARY 5, 1937 
(Furnished by Wm. ©. Roney Company, Union Guardian Bldg., Detroit) 


1936-37 
Low 


45 V5 
30 

31 

26% 
21% 
45%, 
40g 


NEW YORK 


Budd Mfg. Co., E. G. ... 


Budd Wheel Co. 
Chrysler 


Ge MOREL seb paanaecnss 


Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 
Firestone T. & R. 
Gabriel Co. A 

General Elec. (80c) 
General Motors 
Glidden 


Hayes Body Corp. ....... 


Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 


Allis Chalmers Mfg. ...... 


Last Sale 
Feb. 5 Jan. 29 


78 
6242 
76 
31 
27, 
81% 
442 
79V% 
56 
13% 
10% 
123 
355 
36Y8 
61%, 
65 
76 


1936-37 
High Low 


47%, 
22% 
27% 
41 
21% 
28g 
154% 
14 
17% 
144% 
67% 
247%, 
4, 
167%, 
1242 
5% 
13% 
1642 
oY, 
By, 
24% 
124% 
56 
31% 
16% 
94, 
18% 
8% 
42 


2% 
21% 
60 
22% 
3812 
32 

24% 
134% 


9% 

5¥ 
11 
15 


NEW YORK 


Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 

Marlin Rockwell 

Midland Steel 

Motor Products 

Motor Wheel 

EE EEL, cnecaccccnonce ene 
Nash Kelvinator 

Pacific Mills 

Packard 

Raybestos Manhattan 

Reo Motor 

Republic Steel Corp. 

Socony Vac. 

Sparks-Withington 

DU M+ cideoedeaweedsesoes 
Stewart-Warner 

Studebaker 

Thermoid Co. 

Thompson Products 

Timken-Det. 
Timken Roller Bear. 
U. 8. 
U. S. Rubber 

Westinghouse E. & M. ......... 
White Motors 

Yellow Truck 

Young Spring & Wire 


Axle 
Industrial Alcohol 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 
Woodall Industries 


Export Leaders 
Urge Extension 


Of Trade Acts 


DETROIT.—Whole-hearted en- 
dorsement of legislation proposing 
a three-year extension of the re- 
ciprocal trade agreements pro- 
gram in its present form was 
given this week at a meeting of 
export leaders of the Automobile 
Manufacturers Assn. in the Hotel 
Statler. 

Praising the administration’s 
efforts to regain overseas mark- 
ets, Robert C. Graham, chairman 
of the association’s export com- 
mittee, declared, “it is essential 
to the further expansion of mar- 
kets for America’s agricultural 
and industrial products that the 
most-favored-nation principle be 
continued in future agreements. 

“By co-ordinating concessions 
under the wmost-favored-nation 
clause to all countries with mod- 
erate trade barriers, our govern- 
ment is helping to expand along 
sound and yet reasonable lines a 
greater flow of agricultural and 
industrial products everywhere 
rather than just commerce alone. 
Under this principle, our total 
foreign trade last year was al- 
most double the low of 1932. 

“The attitude has been,” Gra- 
ham indicated, “that conditions 
throughout the world must be 
made to improve if they are to 
become better here. Artificial 
hindrances such as quotas, ex- 
change restrictions, barter and 
selective exports and _ imports, 
need consequently be avoided as 
much as possible. 

“Through private initiative, men 
can supply these farm and in- 
dustrial products needed through- 
out the world in the right quanti- 
ties and in the right places once 
insurmountable tariff walis are 
reciprocally adjusted,” Graham 
declared. 

“Attempts to force an exact 
balancing of trade in the United 
States with any one particular 
country at a time may conse- 
quently be viewed as diverting 
activity into channels not nor- 
mally required by the human 
race. 

“The utilization of human en- 
ergy along normal lines where it 
will benefit the world most and 
improve, rather than dimish, the 
purchasing power of all people is 
the major objective that the re- 
ciprocal trade program can aid 
in attaining if re-enforced with 
most-favored-nation arrange- 
ments.” 

Among those in attendance at 
the meeting were: A. L. Frank, 
president Studebaker Export 
Corp.; R. L. Vaniman, Chrysler 
Corp., export division; E. G. Pox- 
son, export sales manager, Reo 
Motor Car Co.; C. M. Wynne 
director of exports, Diamond T 
Motor Car Co.; Richard May 
vice-president, General Motors 
Corp., export division; B. C. Budd, 
vice-president and general man- 
ager, Packard Motors Export 
Corp.; H. M. Salisbury, export 
manager, Nash Motor Co.; Robert 
C. Graham, chairman, export 
committee, Automobile Manufac- 
turers Assn, and vice-president 
Graham-Paige Motors Corp., and 
George F. Bauer, export manager, 
AMA. 


Hein-Werner Approved; 


Profits in 1936 Gain 
CHICAGO.—The governing com- 
mittee of the Chicago Stock Ex- 
change has approved the applica- 
tion of Hein-Werner Motor Parts 
Corp. to list 100,000 shares of 
common stock. 

The company announced this 
week net profit of $101,000 in 1936. 
Earnings equaled $1.02 a share 
and compare with a profit of $78,- 
000 in 1935. 

G. G. Hein, president, reported 
business in January ran about 45 
per cent ahead of the same period 
than double this time a year ago. 

jin 1936 with unfilled orders more 
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Mexico Seen as Big Market for American Cars 


U. S. Vehicles Popular; 
Country Motor-Minded 


By WILLIAM ULLMAN 


MEXICO CITY.—Mexico today 
is definitely motor-minded, and 
vehicles and other automotive 
products of United States manu- 
facture enjoy emphatic preference 
in this rich potential market. 

Of this I have found abundant 
proof in a tour over the new Pan- 
American highway which now 
provides a direct modern link be- 
tween the capital of Mexico and 
the United States. Buttressed by 
observations on side trips into the 
hinterland on less developed roads, 
the opinion grows that in this 
country there exists an extensive 
field for motor penetration to the 
great enhancement of commercial 
relations between the two nations. 

Statistics on the recent growth 
of automotive exports into Mex- 
ico from the United States are 
impressive enough, but there are 
many correlative facts which viv- 
ify the picture. There is, for in- 
stance, a highly organized motor- 
dom, representing a very large 
percentage of Mexican car own- 
ers and dealers as well and ac- 
corded definite governmental rec- 
ognition. Topping this is the fact 
that, despite attempted inroads by 
competitive nations, 98 per cent 
of the automobiles and trucks op- 
erating in Mexico today are of 
United States origin. 

Imports Growing 

Official government figures show 
in what growing volume automo- 
tive products are flowing south- 
ward across the Rio Grande. In 
recent months there has been a 
particularly marked upswing in 
shipments of trucks and buses. 
Only four years ago less than $1,- 
000,000 worth of ‘automobiles, 
trucks and buses were exported 
from the United States into Mex- 
ico. For 1936 the total value of 
these exports exceeded $7,000,000. 

In 1932, 971 passenger cars, 
valued at $738,000, and 357 trucks 
and buses, valued at $260,000, were 
shipped. During the first 10 
months of last year 5,045 passen- 
ger cars, valued at $3,283,000, and 
4,393 trucks and buses valued at 
$3,162,000 went south. Truck and 
bus exports showed a notable gain 
from the corresponding period of 
1935, when 3,471, valued at $2,330,- 
000, were shipped but there was 
a slight falling off in passenger 
car shipments, from 5,514 valued 
at $3,665,000. This was caused by 
temporarily unfavorable economic 
factors, 

There has also been a significant 
increase in exports to Mexico of 
other automotive products. From 
the nadir of $402,000 worth of 
parts for assembly and engines 
and $359,000 worth of parts and 
accessories, to $2,441,000 worth of 
the former and $606,000 of the 
latter during the first 10 months 
of 1936 tells the story. 


Discusses Trends 


Concerning current automotive 
trade trends, Edward D. Mc- 
Laughlin, assistant commercial at- 
tache of the United States em- 
bassy here, says: 

“The third quarter of each year 
is seasonally affected by the 
rainy season, especially in sec- 
tions lying outside the federal 
district and off the main highway, 
and in volume of business the 
third quarter invariably brings 
poorer results. Effects of the rainy 
season on sales in districts where 
roads are made difficult in wet 
weather, will become less marked 
as the various federal highway 
projects are completed.” 

Dealers in replacement parts, 
accessories, and garage and serv- 
ice equipment find business better 
than last year but some complain 
of foreign competition, particu- 
larly Japanese, which is wholly 
on a price basis. Japanese parts 
are not popular in the Mexican 
market and are generally ac- 
cepted as being much inferior to 
the American. There are, however, 


| 


a certain number of purchasers 
who buy them because of price 
alone and there are some disrepu- 
table dealers who substitute Jap- 
anese for United States products. 

Early in the new year, accord- 
ing to information at the Ameri- 
can embassy, certain oil compan- 
ies operating throughout the re- 
public intend to replace 40 per 
cent of the pumps and other 
equipment installed in service 
stations under their ownership 
and control. This equipment is to 
be 100 per cent American. 

Good Organization 

Organized motordom is repre- 
sented in this country, on a scale 
in some respects unattained in 
the United States, by the Associa- 
cion Mexicana Automovilistica. It 
differs to a marked degree from 
the automobile clubs of the United 
States, a dealers’ division being 
one of its integral parts. And, in 
addition, it is recognized by the 
government as representing all 
elements affected by regulation of 
the commerce in and use of mo- 
tor vehicles and attendant sub- 
jects. This is most important in 
shaping the course of legislation, 
highway projects, traffic control 
and the like. The circumstances, 
likewise, undoubtedly accounts 
for the organization’s great mem- 
bership strength for it boasts a 
ratio not paralleled in our country. 
In this capital city not less than 
35 per cent of registered car own- 
ers are members. 

The president of the dealers’ 
division of Associacion Mexicana 
Automovilistica is W. S. Durkin, 
an American, who has resided 
here for 15 years during which 
time he has represented the Reo 
Motor Co. With few exceptions, 
all other dealers here are Mexi- 
cans. 7 

Most important to the United 
States is the Mexican’s marked 
predeliction for our automotive 
products, The United States-built 
motor vehicle has proved in Mex- 
ico, as perhaps nowhere more im- 
pressively, that it “can take it.’ 
In this rugged country, with its 
equally rugged driving technique, 
American cars are standing up 
under conditions almost’ un- 
matched in their nomeland. 
Except for the main arteries of 
travel, Mexican roads impose the 
most severe strain upon cars. 

Mexico generally is enjoying a 
period of unusual industrial acti- 
vity. A distinctly optimistic note 
also prevails in Mexican business 
circles. Sales of heavy construc- 
tion equipment and farm imple- 
ments have been greatly stimu- 
lated by recent government pur- 
chases. 


N. Y. Bill Seeking 
Speed Governors 


On Big Trucks 


ALBANY.—Under provisions of 
a bill introduced in the state 
senate by John T. McCall, and 
referred to the motor transporta- 
tion committee, every truck 
weighing 4,000 pounds or over un- 
laden shall be equipped, in a 
manner approved by motor vehi- 
cle commissioner, with a speed 
governor adjusted to limit speed 
to 25 miles per hour. 

Bills were also introduced in 
the senate by John L. Buckley, 
amending the tax law continuing 
the additional emergency one-cent 
gasoline tax for another year, to 
produce additional revenues to 
meet continuing financial emer- 
gency, and imposing an additional 
emergency tax of one-cent per 
gallon on motor fuel during the 
period commencing April 1, 1937, 
and ending June 30, 1938, proceeds 
to be credited to general fund. 
These bills are part of the gover- 
nor’s. budgetary program. 








PLENTY OF ROOM in Dodge limousine. 


Described as the lowest- 


priced formal car of its size and type, the limousine model introduced 
by Dodge offers roominess and comfort fo seven passengers. Front and 
rear sections of the body may be kept separate by the raising of a 


plate-glass partition. 


In This 


Corner 


(Continued from Page 4) 


8,000,000 gallons of gasoline stored 
in the city when the water came 
up, about half of it was swept 
away in the flood waters and 
others was tied up to where it 
could not be reached. This is the 
first few off moments I have had 
since last Sunday a week. Our en- 
tire advertising department was 
put to work supplying water to 
the hospitals, schools and homes, 
Out at the Chevrolet plant, they 
turned over lumber to build boats 
and coal to the needy.: One un- 
fortunate incident there was that 
one of the timekeepers who was 
helping to build boats was beaten 
up by union pickets when he left 
the plant.—Bob Beiser, Cincinnati 
Enquirer, Cincinnati, O. 


Strikes 


As a constant reader of Auto- 
motive Daily News I have a great 
interest in the strikes and strategy 
of labor and management in the 
present unfortunate situation now 
existing in a large part of the 
automotive industry. 

You may find some interest in 
my ideas as to how labor and in- 
dustry should be governed by law 


and as to how such regulations 
could be made operative. My ideas 
are outlined herewith. 

Politicians throughout the land 
raise the cry of “Economic Royal- 
ists,” “Entrenched Industrialists,” 
the “More Abundant Life” and 
“The Forgotten Man.” 

These distinguished men are 
quick to order investigations of 
business and to rifle the files and 
records of management in a 
search for evidence to prove co- 
ercion, intimidation and defensive 
methods against the so-called high 
ideals and objectives of organized 
labor. 

Labor leaders demand signed 
agreements that call for the closed 
shop, the check-off system and 
the rights of collective bargain- 
ing. They order sit-down strikes 
and use this illegal club to force 
non-union labor and industry to 
suffer staggering losses because 
of closed factories. 

What is done to square the 
other side of such issues? How 
about the rights of industry? 
Have taxpayers no recourse to 
law against trespassing? Have 
business men no right to demand 





W. J. CAMERON, widely known commentator of the Sunday Ford 
program and a member of the Ford Motor Co. executive group at 
Dearborn, made a big hit in Boston when he gave the keynote speech 
in the $4,160,000 Community Fund drive there. Roger Cutler, chairman 
of the general committee, with several other leading bankers and 
business men met him at the train. Picture shows Cameron (center) ; 
Cutler, right; and Allyn McIntyre, left. Cameron receives from 12 to 
15 requests to speak at meetings every day, but cannot accept all of 
them. Boston drive officials felt it was a signal honor to have him ac- 


cept their invitation. 











investigation of organ- 
its leaders and their 


and get 
ized labor, 
practices? 

So far business men and indus- 
trial leaders have endured the sit- 
down strikes without either legal 
or physical resistance. If such 
sit-down strikes were staged in 
the homes of business men and 
industrial leaders, how long would 
they last? The chances are 100 to 
one that either the housewives or 
the husbands would quickly termi- 
nate a sit-down strike waged in 
the home by some maid, or cook 
or washwoman. 

And what has been gained to 
date by pussyfooting with the sit- 
down strikers in any plant? Why 
furnish heat and water and light 
to them? Why not force the 
mayors and the governors and the 
police to enforce the laws against 
trespassers? Each successful sit- 
down strike has simply encour- 
aged others. 

If there should be more equit- 
able relations between manage- 
ment and men, why not see that 
management gets as much moral 
and legal protection of its inter- 
ests as does labor? 

The time is certainly ripe for 
business men’s organizations, 
chambers of commerce and pub- 
lishers to unite in enacting laws 
that will govern labor as thor- 
oughly and as rigidly as the maze 
of drastic laws that now govern 
all phases of any business organ- 
ization. 

My suggestion is that a law be 
enacted to provide the following 
control over any labor organiza- 
tion: 

1. All labor organizations must 
be incorporated under the same 
laws in every state as govern the 
operation of any other business 
organization that wishes to oper- 
ate in that state. 

2. Incorporation papers must 
set forth the purposes of the or- 
ganization, the names and ad- 
dresses of its officers and direc- 
tors. 3. All labor organizations 
must submit an audited financial 
statement to the proper state 
officials at the same periods as 
now are required for any business 
organization operating in that 
state. Such financial statements 
must contain complete details re- 
garding all sources of income, ex- 
pense, salaries, etc. 

4. No one can serve as an of- 
ficer of any labor organization 
except a fully naturalized citizen 
of the United States. 

5. No one convicted of a major 
criminal offense can serve as an 
officer or director of any labor 
organization. 

6. Every labor organization is 
subject to the same rules and 
regulations as now exist covering 
the legal liability of any business 
organization operating under the 
laws of the state in which the 
labor organization operates. 

7. All labor organizations must 
provide a bond ample to cover 
the loss of life, injury or damage 
resulting from the acts of its of- 
ficers, directors, members or their 
agents. 

8. No officer, director, member 
or agent of any labor organiza- 
tion is permitted to trespass upon 
or in the property of any other 
organization before or during a 
strike without the consent of the 
owners. 

This suggestion is not in fin- 
ished form but it represents my 
rough idea of regulations that will 
cause labor organizations to be 
responsible bargaining agencies. 
They should be made to be as 
thoroughly responsible, both mor- 
ally and legally, as any business 
organization from which they 
seek a written working agree- 
ment. Management should have 
recourse by law to enforce the 
performance of any agreement 
signed with any legally operating 
labor organization.—A Reader, 
Cleveland, O. 


Firm Incorporated 
DAYTON, O.—The Upson Mfg. Co. 
was incorporated at Columbus Wed- 
nesday by the secretary of state. 
The company will manufacture hy- 
draulic jacks and similar equipment. 
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INDIANAPOLIS, 


Plymouth Dealer © inoiana 


" E joined Dodge and Plymouth in June of 1933,” says 

Mr. Birr. “Starting from scratch at that time, we 

have increased sales and profits month after month and 

year after year until in 1936 our new car volume totaled 

approximately 1000 units! We expect to do even better 
in 1937. 

“‘We base our rapid climb on several things. First, we 
have the largest sales organization ever made available 
to any retail automobile dealer. I mean the hundreds of 
satisfied Dodge and Plymouth owners who are selling 
new Dodge and Plymouth cars and Dodge trucks for us 
every day in the week. 

“Second, the Dodge reputation for dependability which 
brings, with very little effort on our part, many new 
customers for new and used vehicles. Third, the splendid 
cooperation we get from the factory and its field forces. 
I do not know how any dealer could expect more factory 
help than we get. 

“And, last but not least, 9 out of every 10 new car 
and truck buyers here in Indianapolis are potential pros- 
pects for the merchandise we have to sell! I recommend 
to anyone interested in a new business enterprise to 
thoroughly investigate the Dodge-Plymouth Triple- 
Profit Dealership.” 

For further details on how you can make money 
with the famous dealership, write, in confidence, to 
A. vanDerZee, general sales manager, Dodge Division 
of Chrysler Corporation, Detroit, Michigan. 
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